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U. S. FIRE COMPANIES 
MAY ENTER EUROPE 


Whitney Palache and J. R. Douglas to 
Sail This Month—wWill Investi- 
gate Insurance Conditions 








BOTH STAND WELL IN INSURANCE 





Report in Brazil Received from Messrs. 
Bailey and Michaels—H. P. Moore 
to Visit Philippines 





Whether there is a chance for Amer- 
ican fire insurance companies to do 
business in Great Britain and coun- 
tries on the continent will be decided 
by the members of the American For- 
eign Insurance Association, twenty 
companies, upon the return to this 
country of two well known insurance 
men who are to go to Europe for the 
purpose of investigating the situation. 
They are Whitney Palache, vice-presi- 
dent of the Hartford, and J. R. Doug- 
las, of Amherst, N. S., general agent 
of the Home and National in the Mari- 
time Provinces. They will visit Great 
Britain, France, Belgium and possibly 
Italy on behalf of the association. 


This is another step in the broaden- 
ing of the scope of operation of the 
American companies who already have 
representatives investigating the situ- 
ation in various parts of the world. 
Upon the reports of these representa- 
tives will depend whether or not Amer- 
ican fire insurance companies will take 
their place in the march of American 
banking and industrial interests into 
foreign markets. 

There are already some American 
companies writing marine insurance in 
England, Firemen’s Fund, Insurance 
Company of North America, St. Paul 
and Automobile Insurance Co., but not 
arn. American life insurance company is 
transacting new business there in 
Great Britain or on the continent at 
the present time. 

The European Investigators 

The choice of Messrs. Palache and 
Douglas is regarded by members of the 
A. F. IL A. as a very good one. Mr. 
Palache is a skillful underwriter and 
a keen observer of conditions. His 
son was killed in the war, and it is 
understood that he had intended to 
visit Burope. His sailing date will be 
announced today. Mr. Douglas, who had 
erroneously been reported as being a 
member of Fester, Fothergill & Har- 
tung, London, was formerly associated 


(Continued on page 17) 


























Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


ss’ | ‘HE HOME OF NEW YORK” believes that the demands 

of the times require the maintenance of an impregnable 
stability, not only because of the uncertainties and contingen- 
cies which may accompany the transition of industrial, com- 
mercial and financial affairs from a war basis to a peace basis, 
but also that it may be in position to participate in any exten- 
sion of American ‘undertakings beyond our borders and take 
its place in any expansion of American enterprises which 
coming times may bring forth. 
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The Pennsylvania Fire Insurance Co. 


Independence Square PHILADELPHIA 
BRANCH OFFICE, 76 William St., N. Y. CITY 
E. G. RICHARDS, President 


Writes all customary forms of Fire Insurance 





Born under the shadow of Independence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 
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EQUITABLE LIFE 0F IOWA 


Announces 
New Policy Forms 


Incorporating: 
INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 


PRIVILEGES 
Low Net Cost and Best Service to Policyholders 
For Agency Connections Address 
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LACK OF FUNDS IN 
WAR RISK BUREAU 


Failure of Congress to Pass General 
Deficiency Bill Badly Cripples 
Work of Bureau 








GLASS APPEALS TO PRESIDENT 





Complaints from Beneficiaries That 
Checks Are Not Being Received 
—Despatch to “Times” 





The morning newspapers of Tuesday 
carried statements to the effect that 
the War Risk Insurance Bureau has 
only funds enough on hand to get 
through March and that unless there 
is a special session of Congress a most 
serious situation will result. An ap- 
peal to President Wilson has been made 
by Secretary of the Treasury Glass. 

Life insurance men are not surprised 
at the developments because it has 
been apparent ever since March 4 that 
the War Risk Bureau was crippled by 
lack of funds. Furthermore, many 
complaints have been received from 
beneficiaries of soldiers who died in 
France that checks have not been forth- 
coming. A large number of employees 
have been dropped. The War Risk 
Bureau situation is described by the 
Washington corre:pondent of the New 
York “Times,” who sent this despatch: 

(Special to The New York “Times’’) 

Washington, March 17.—Failure of 
Congress to pass the General Deficiency 
and Sundry Civil Appropriation bills 
has created such a grave situation for 
the Bureau of War Risk Insurance of 
the Treasury Department that Secretary 
Glass has been compelled by the situa- 
tion to communicate the facts to Presi- 
dent Wilson at Paris. 

He has asked the President to set 
aside more than $3,000,000 from his War 
Fmergency Fund to cover the cost of 
continuing the operations of the Bu- 
reau for the next few months. 

Enough Funds on Hand for March 

The work of this bureau, one of the 
most important established in the Gov- 
ernment under the exigency of war, is 
threatened with paralysis through im- 
pending lack of funds. It has enough 
or hand to pay its payroll for the bal- 
ance of the month of March. There are 
approximately 17,000 employees in the 
bureau, a force built up and specially 
trained for the work of attending to 


(Continued on page 8) 
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Roosevelt Views on 
Writing Limitations 
ALBANY HISTORY PUBLISHED 


Colonel Could Not See Why Companies’ 
Ability to Extend Coverage 
Should Be Curtailed 


The Philadelphia “North American” 
is printing the life of the late Theodore 
Roosevelt, which is an autobiography. 
In a section of the autobiography pub- 
lished a few days ago, Col. Roosevelt 
discussed his first meeting with George 
W. Perkins, then vice-president of the 
New York Life, who had come to Al- 
bany to see the Colonel-Governor in 
relation to the bill introduced in the 
New York legislature aiming to limit 
the aggregate volume of business 
which any New York company could 
assume. Mr. Perkins carried with him 
a letter from Tom Reed, Speaker of 
the House of Representatives, reading. 

“Mr. Perkins is a personal friend of 
mine, whose straightforwardness and 
intelligence will commend anything 
which he has to say. If you will give 
him the proper opportunity to explain 
his business I have no doubt that what 
he will say will be worthy of your at- 
tention.” 

Thought Measure Unwise 

John A. McCall was in California at 
the time. He was opposed to the meas- 
ure and just before starting for the 
Coast he had been told by the Mutual 
Life and the Equitable that the limi- 
tation bill was favored by Roosevelt. 
and would be put through if such a 
thing were possible. 

Here the developments are taken up 
by Colonel Roosevelt: 

“Mr. McCall did not know me, and 
on leaving for California, he told Mr. 
Perkins that from all he could learn 
he was sure I was bent on putting this 
bill through, and that nothing he could 
say to me would change my view; in 
fact, because he had fought so hard 
to retain the old insurance superin- 
tendent, he felt that I would be par- 
ticularly opposed to anything he might 
wish done. 

“As a matter of fact, I had no such 
feeling. I had been carefully studying 
the question. I had talked with the 
Mutual Life and Equitable people 
about it, but was not committed to any 
particular course, and had _ grave 
doubts as to whether it was well to 
draw the line on size instead of on 
conduct. I was therefore very glad to 
see Perkins and get a new point of 
view. I went over the matter with a 
great deal of care and at considerable 
length, and after we had threshed the 
matter out pretty fully and Perkins 
had laid before me in detail the meth- 
ods employed by Austria, Germany, 
Switzerland, and other European coun- 
tries to handle their large insurance 
companies, I took the position that 
there undoubtedly were evils in the in- 
surance business, but that they did not 
consist in insuring people’s lives, for 
that certainly was not an evil; and I 
did not see how the real evils could 
‘be eradicated by limiting or suppress- 
ing a company’s ability to protect an 
additional number of lives with insur- 
ance. I therefore announced that I 
would not favor a bill that limited vol- 
ume of business, and would not sign 
it if it were passed; but that I favored 
legislation that would make it impossi- 
ble to place, through agents, policies 
that were ambiguous and misleading, 
or to pay exorbitant prices to agents 
for business, or to invest policyholders’ 
money in improper securities, or to 
give power to officers to use the com- 
pany’s funds for their own personal 
profit. 

“In reaching this determination I 
was helped by Mr. Loeb, then merely 
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a stenographer in my office, but who 
had already attracted my attention 
both by his efficiency and by his loy- 
alty to his former employers, who 
were for the most part my political 
opponents. Mr. Loeb gave me much 
information about various improper 
practices in the insurance business. I 
I began to gather data on the subject, 
with the intention of bringing about 
corrective legislation, for at that time 
I expected to continue in office as gov- 
ernor. But in a few weeks I was nomi- 
nated as vice-president, and my suc- 
cessor did nothing about the matter. 
“So far as I remember, this was the 
first time the question of correcting 
evils in a business by limiting the vol- 
ume of business to be done was ever 
presented to me, and my decision in 
the matter was on all fours with the 
position I have always since taken 
when any similar principle was in- 
volved. At the time when I made my 
decision about the limitation bill I 
was on friendly terms with the Mutual 


and Equitable people who were back 
of it, whereas I did not know Mr. 
McCall at all, and Mr. Perkins only 
from hearing him discuss the bill. 


Insurance Investigations 


“An interesting feature of the mat- 
ter developed subsequently. Five years 
later, after the insurance investiga- 
tions took place, the Mutual Life 
strongly urged the passage of a limi- 
tation bill, and, because of the popular 
feeling developed by the exposure of 
the improper practices of the compa- 
nies, the bill was generally approved. 
Governor Hughes adopted the sugges- 
tion, such a bill was passed by the 
legislature, and Governor Hughes 
signed it. This bill caused the three 
great New York companies to reduce 
markedly the volume of business they 
were doing; it threw a great many 
agents out of employment, and mate- 
rially curtailed the foreign business of 
the companies—which business was 
bringing annually a considerable sum 


WHO IS HE? 


One of the old eastern Life Insurance Companies is 
looking for a man big enough to take charge of its 
interests in eastern Pennsylvania, with headquarters 


‘in Philadelphia. 


The man must have first-class organizing ability 
and a clean record as a life insurance salesman. 


To such a man an unusually attractive proposition 


will be offered. 


Unless you are meeting with more than ordinary 
success in your present position you will be wasting 
your time to answer this advertisement. 


We are looking for a real man and salesman. 


Who is he? 


Correspondence confidential. 


Address ORGANIZER, 


The Eastern Underwriter 
105 William Street 
New York 


of money to this country for invest. 
ment. In short, the experiment worked 
so badly that before Governor Hughes 
went out of office one of the very last 
bills he signed was one that permitteq 
the life insurance companies to jp. 
crease their business each year by an 
amount representing a certain percent- 
age of the business they had previous. 
ly done. This in practice, within a 
few years, practically annulled the 
limitation bill that had been previous- 
ly passed. The experiment of limiting 
the size of business, of legislating 
against it merely because it was big, 
had been tried, and had failed so com- 
pletely that the authors of the bill haq 
themselves in effect repealed it. My 
action in refusing to try the experi- 
ment had been completely justified. 
“As a sequel to this incident I got 
Mr. Perkins to serve on the Palisade 
Park commission. At the time I was 
taking active part in the effort to save 
the Palisades from vandalism and de. 
struction by getting the states of New 
York and New Jersey jointly to include 
them in a public park. It is not easy 
to get a responsible and capable man 
of business to undertake such a task, 
which is unpaid, which calls on his 
part for an immense expenditure of 
time, money and energy, which offers 
no reward of any kind, and which en- 
tails the certainty of abuse and mis- 
representation. Mr. Perkins accepted 
the position, and has filled it for the 
last thirteen years, doing as disinter. 
ested, efficient, and useful a bit of pub- 
lic service as any man in the state has 
done throughout these thirteen years.” 





CAN’T BREAK THIS WILL 


Pull of a Monthly Income Contract— 
A Kansas City. Agent’s 
Effective Letter 


An agent of the Travelers in Kansas 
City named Masden, is using a follow- 
up letter, after a first interview, which 
he finds productive of good results. 

First, before interviewing his pros- 
pect, he ascertains his approximate 
age, income and number of dependents. 
He then solicits him for income insur- 
ance, and inside of twelve or twenty- 
four hours follows up his first inter- 
view with a personal letter, setting 
forth from three to four arguments, 
which he has found exceptionally strong 
in soliciting. 

Mr. Masden finds it is important to 
follow up the interview and letter close- 
ly with a second interview and he has 
expressed as his opinion that the letter 
invariably paves the way for a more 
satisfactory interview than where he 
does not use it. This is his letter: 

Dear Sir:—In connection with the 
Monthly Income Contract these facts 
may be of interest to you: 


1. Forty per cent of the total an- 
nual savings of the public is lost 
yearly by the failure of business 
enterprises and by fraudulent pro- 
motions and embezzlements. 

2. Swindlers arrested in 1914 
took from the American public in 
five years $351,000,000.00 but un- 
wise investments and wasteful ex- 
penditures were accountable for 
much greater losses. 

3. The last government census 
shows that 90 per cent of all es- 
tates in excess of $5,000.00 are dis- 
sipated in seven years. 


In buying a contract you really make 
a will that cannot be broken. The in- 
come cannot be lost or diminished, or 
diverted from your purpose. The re- 
turns if you die early will be greater 
in proportion to the cost than any 
other possible investment or legitimate 
speculation. 





The Arkansas bill making fraternal 
societies responsible to applicants for 
any misrepresentation of a solicitor has 
been killed in the Senate of that state. 
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The New President of 
Missouri State Life 


MAN OF EXTENSIVE INTERESTS 








Manufactured Cotton Oil Products; 
Farmer, Banker, and Former Dis- 
trict Ordnance Chief, U. S. A. 





In a letter to general agents of the 
Missouri State Life, following a wire 
announcing the election of Marvin E. 
Singleton as president of the Company, 
Vice-President T. F. Lawrence said: 

“J know that you were glad to re- 
ceive my wire advising you of the elec- 
tion of Mr. Singleton as president of 
the Company, and that we are to go on 
in the future as in the past as the 
most successful and fastest growing 





MARVIN E. SINGLETON 


life insurance company in the country 
in spite of everything and anything. 

“Mr. Singleton is going to make a 
president I am sure you will all ad- 
mire and like. 

“I want to tell you that I am proud 
of you and the entire agency force of 
the Missouri State Life. Business has 
been coming in just as usual, and we 
are today $4,000,000 ahead of a similar 
period last year. I hope to see. you 
close up with a big month for March.” 

The new president of the Company 
was born in Waxahachie, Texas, in 1872, 
and after receiving a public school edu- 
cation moved to Fort Worth, Texas, 
where he began his business career 
by organizing the Fort Worth Cotton 
Oil Company of which he was general 
manager before coming to St. Louis in 
1902. Moving to Missouri he organized 
the East St. Louis Cotton Oil Company, 
of which he was president and general 
manager until March 1918. This Com- 
pany, which started in a small way be- 
came the largest cotton oil mill in the 
United States, and under Mr. Single- 
ton’s direction was a great success. 
When the war began in 1914 Mr. Single- 
ton’s company furnished one of the 
most important ingredients used in the 
manufacture of smokeless powder. Sev- 
era] other important by-products of cot- 
ton seed were brought into use through 
experiments made under Mr. Singleton’s 
personal direction. In 1918 he sold his 
entire interest in the cotton oil busi- 
ness to devote his time exclusively to 
his large personal affairs, which con- 
sist of extensive farming interests, the 
Singleton Cotton Company of Tennessee 
and banking interests, both in St. Louis 
and elsewhere. 

In Charge of Ordnance 

In the summer of 1918 he was called 
to Washington by the Chief of Ordnance 
and asked to organize and direct the 
affairs of the District Ordnance Office 


of the United States Army, located in 
St. Louis. Here Mr. Singleton used his 
wide experience and great executive 
ability in organizing the large indus- 
tries for Ordnance production. This 
position he held until March 11th, 1919, 
when he was elected president of the 
Missouri State Life Insurance Com- 
pany. 

Besides being a director in the Me- 
chanics American Bank and the St. 
Louis Chamber of Commerce, Mr. 
Singleton also takes a leading part in 
civic and social affairs. He is a mem- 
ber of the Noon-Day, Ridgedale, St. 
Louis and Missouri Athletic Clubs. His 
chief recreation is “roughing it” on his 
two thousand-acre farm, stocked with 
thoroughbred live stock, in Southern 
Missouri. 

The new president’s message to the 
policyholders and the public when he 
was chosen president, was this: “I 
shall have but one policy in conducting 
the office of president of the Missouri 
State Life, and that will be such as is 
best for the interest of the policyhold- 
ers first, and the stockholders secondly.” 





YOUNG DENIES RUMORS 

Syracuse, March 19.—Recently there 
have been rumors that J. Oliver Ritz, 
head of the Central New York Cor- 
poration Securities Company, Inc., has 
been endeavoring to secure powers of 
attorney and has acquired stock for 
the controlling interest of the Farmers 
& Traders Life Insurance Co. of Syra- 
cuse. These rumors are denied by 
President Thomas O. Young. 





POLICY FINANCES BUILDING 

In Olean, N. Y., a proposition to fi- 
nance the building of a new parochial 
school by means of a life insurance 
policy, has been adopted. The policy 
is for $100,000. The insured is Rev. 
Edward J. Rengel; the beneficiary is 
St. Mary of the Angels parish. 


F. C. Hubbell Now 
Heads Equitable, Iowa 


CUMMINS EXECUTIVE ADVISER 








Former President Now in Mississippi 
in Poor Health—Company’s 
Strong Executive Staff 





F. C. Hubbell has been elected presi- 
dent of the Equitable of Iowa, succeed- 
ing J. C. Cummins who has resigned 
that office because of ill health. Mr. 
Cummins continues with the company 
as executive adviser. 

The new president, who is advanced 
from the position of vice-president, has 
been active and unusually. capable in 
building up the financial atfairs of the 
company, and is a man of keen unusual 
abilities, intelligence and executive 
ability. He has been a trustee and a 
member of the executive committee of 
the company. 

The executive staff as now consti- 
tuted includes the following: F. M. 
Hubbell, chairman of the board of trus- 
tees; J. C. Cummins, executive adviser; 
F. C. Hubbell, president; H. S. Nollen, 
vice-president; H. E. Aldrich, vice-pres- 
ident and superintendent of agents; B. 
F. Hadley, second vice-president and 
secretary; F. W. Hubbell, treasurer and 
assistant secretary; R. G. Hunter, sec- 
ond vice-president and actuary; Dr. 
Fred L. Wells, medical director. 

In his letter of resignation, Mr. Cum- 
mins, now in Mississippi taking a much 
needed rest, writes to the board of 
trustees: 

“With my long service, age and some 
bodily infirmities have come upon me. 
A young man will doubtless be better 
able to carry the responsibility of the 
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presidency, and I will serve to the best 
of my ability in whatever position is 
assigned to me.” 

At a special meeting of the board 
of trustees, the letter of President Cum- 
mins was read and the resignation ac- 
cepted, with a provision that F. M. 
Hubbell, chairman, should prepare a let- 
ter expressing the sentiments of the 
board relative to the work and service 
of the retiring president. 

Mr. Cummins has served the Bquita- 
ble Life of lowa as secretary and presi- 
dent for more than twenty-eight years. 
He was elected secretary January 2, 
1891, and upon the death of the for- 
mer president, Cyrus Kirk, was elected 
president of the company December 12, 
1912, which position he has continued 
until the present time. During all 
these years, Mr. Cummins has given 
to the company his undivided time, 
splendid ability and absolute loyalty 
and devotion. No man hag rejoiced 
more in its growth and progress, and 
he has been a large contributor towards 
its success. Among the entire staff, 
home office and field, there will be a 
sincere desire that he may be spared 
many years, and serve the company 
and be identified with its official body. 





CRITICISES COMMISSIONERS 





“The Fraternal Monitor’ of Rochester, 
N. Y., Peeved—Tells What it 
Thinks of Officials 





In its current issue, “The Fraternal 
Monitor,” published in Rochester, N. 
Y., publishes an editorial on officious 
insurance commissioners. Here is 
what “The Monitor” has to say on the 
subject: 

“It is related that a prominent ac- 
tuary travelled over a thousand miles 
across the country to confer with the 
insurance commissioner of a Middle 
Western state on a matter pending in 
the department. The actuary was 
deeply concerned in the matter, and 
the commissioner knew that his caller 
was able to give the best information 
obtainable. Yet word was sent out 
from the commissioner’s private office 
that the actuary should go back home 
and write a letter on the subject. This 
is a true story, and: if ‘The Monitor’ 
were permitted to give names and 
other details the whole fraternal world 
would be amazed to learn that a public 
servant had been so stupid and auto- 
cratic. Further comment on this case 
is unnecessary, but the fact remains 
that a few insurance commissioners 
have set themselves up as little tin 
gods, and they expect that people do- 
ing a legitimate insurance business in 
their states must dance and trot ac- 
cording to order. We have also com- 
missioners who are sincere friends of 
every branch of the business conducted 
honestly. The fraternal system has 
some mighty good friends among the 
insurance commissioners—men who be- 
lieve in fraternity and who are con- 
structively helpful in considering the 
various problems of fraternal insurance 
operation. There is no criticism of 
such public servants; they realize that 
their role is to be of genuine service 
to the people of their states. They are 
honored and _ respected. But ‘The 
Monitor’ has no respect for the little 
man whose head swells upon taking 
public office and who conceives it his 
duty to heckle and embarrass the rep- 
resentatives of an established insti- 
tution like the fraternal system. They 
think their authority should be used 
like that of an animal trainer. Such 
officers are mere puff balls who burst 
into nothing when removed from office, 
but they are exceedingly disagreeable 
while holding the whip hand.” 





At the recent meeting of the Presi- 
dents’ Section of the National Frater- 
nal Congress, a resolution was adopted 
recommending the membership of fra- 
ternal societies in the National Coun- 
cil of Insurance Federations, 
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Changed Status of 
Women Risks Noted 


GROWING ARMY OF PROSPECTS 





Travelers Recommends Its Insurance 
Annuity and Pension Insurance 
Policies as Best Coverage 





The Travelers recently sent a circular 
to field men in which it was announced 
that self-supporting women had been 
placed in the same class as men, with 
the exception of the maximum limits of 
insurance. This was followed by these 
observations on the changed status of 
women as insurance risks: 


“The self-supporting woman in busi- 
ness needs insurance. The Company, 
in a current announcement offers to 
field representatives its program for the 
insurance of this large and rapidly 
growing army of insurance prospects. 


Review of Situation 

“It is interesting to review briefly the 
change in the life underwriter’s esti- 
mate of insurance upon women. Ten 
years or so ago, life insurance upon 
women was viewed by all companies 
with more or less suspicion, generally 
because of certain speculative elements 
of the risk involved. The consequence 
was that insurances written by the 
companies were more or less limited; 
in fact, it has not been many years 
since extra premiums were charged on 
all female lives. The companies which 
liberalized their policies toward women, 
and as a result greatly increased the 
amount of such business, found that if 
such risks were properly selected so as 
to avoid speculation, the resulting ex- 
perience was much more satisfactory 
than that obtained when the business 
was written under restrictions. Al- 
though it is necessary today to scruti- 
nize carefully all applications to avoid 
the speculation element and to insist 
upon certain rules because of this fac- 
tor. the companies are gradually ex- 
tending to self-supporting women the 
same insurance privileges that are 
granted to men. This company’s re- 
cent circular to the field places self- 
supporting women in practically the 
same insurance class as men with the 
exception of the maximum limits of 
insurance, 


“This company desires to increase its 
insurance production on this class of 
risk. The unmarried woman raturally 
looks forward, with perhaps some 
dread, to the day when she will no 
longer be able to support herself and, 
consequently, her mind turns to insur- 
ance—not so much with the view of 
protection, as with the idea of invest- 
ment. Policies which mature in the 
later years of life for a cash payment— 
such as endowment forms, or, better 
still, policies which will actually guar- 
antee an income after a certain matur- 
ing age for a certain period of years or 
for life—will, undoubtedly, prove most 
attractive to this class of insurers. The 
Travelers’ Insurance Annuity and Pen- 
sion Insurance policies should be ap- 
propriate and it is suggested to our 
agents that these forms be specialized. 

“The addition of the disability pro- 
visions to our contracts for women 
should prove a great aid to the agent 
in interesting prospects of this class as 
the disability benefits naturally suggest 
the same line of argument as does the 
income in old age. For reasons already 
expressed, it is not expected that a large 
amount of term insurance will be writ- 
ten on female lives. There are, how- 
ever, in the business world today, wo- 
men who need protection for business 
reasons, and to such term insurance 
may apply, but the great bulk of busi- 
ness on female lives, we are inclined to 
believe, will be best written upon en- 
dowment and deferred income forms. 

“As not all life companies have as yet 
determined upon as liberal a policy for 


TWENTY-FIVE YEARS OLD 





“The Prudential Weekly Record” Has 
An Anniversary—Managed By An 
Editorial Committee 





“The Prudential Weekly Record,” 
which has helped many an agent close 
the sale of a policy, and which has al- 
ways kept to the fore the true gospel 
of life insurance, is twenty-five years 
old. When it began publication The 
Prudential had less than 2,000,000 poli- 
cies in force. Now it has more than 
17,000,000 policies. 

Nine years ago, with the view of 
broadening the scope and the power 
and the influence of “The Record” and 
of making it more and more helpful 
and practical to the field, an editorial 
committee was formed to direct it. 
This committee consisted of Super- 
visor George W. Gore, chairman; Hdi- 
tor Joseph Atkinson, Illustrator James 
E. Coombes, Superintendent James P. 
Kelly, representing the field, Division 
Manager I. B. Kilburn, representing 
the Eastern Group, Division Manager 
(now assistant secretary), J. H. Bir- 
kett, representing the Central Group, 
and Division Manager M. C. Johnson, 
representing the Western Group. 

Subsequently the committee was 
changed, so it now consists of Messrs. 
Gore, Atkinson, Coombes and Johnson 
and superintendents B. F. Bates and 
T. J. Stewart. It meets once a week 
to plan the details of coming issues of 
both “The Record” and “The Pruden- 
tial’’ and to suggest any possible bet- 
terment of the two papers. 





BACKING UP AGENT 


This is how William E. Osborn, of 
the Provident Life & Trust, Indianap- 
olis, backs up his agents. He had 
heard from an agent in another county 
that it was especially important that 
two large policies should be delivered 
promptly. The last mail delivery of 
the day failed to bring the policies. 
Mr. Osborn went down to the Post 
Office at eleven o’clock in the evening, 
got the policies and re-mailed them to 
his agent, so that they were in the 
latter’s hands the first thing in the 
morning, and within an hour were de- 
livered to the policyholder. 





AMERICAN NATIONAL’S OFFICERS 


The American National of Galveston, 
Texas, had its annual meeting of stock- 
holders, electing the following officers 
for the coming year: 

W. L. Moody, Jr., president; Shearn 
Moody, vice-president; W. J. Shaw, 
secretary; W. H. Cobb, assistant sec- 
retary; C. W. Thompson, treasurer and 
manager Loan Department; J. A. 
Davis, comptroller; E. C. Wightman, 
actuary and manager Ordinary Depart- 
ment; J. Frank Montgomery, agency 
manager Ordinary Department; J. R. 
Sayre, claim adjuster; Dr. Edward 
Randall, medical director; Dr. T. W. 
Grice, assistant medical director; Wil- 
liams & Neethe, general counsel; C. 
W. Nugent, general counsel. 





1918 LIFE INSURANCE LAWS 

The 1918 volume of “Life Insurance 
Laws,” just distributed to its members 
by the Association of Life Insurance 
Presidents, is the largest issued in any 
even-numbered year, owing to the in- 
clusion this year, for the first time, of 
the laws enacted in Canada affecting 
life insurance. 








female lives as has the Travelers, the 
agents of this Company have an unusual 
opportunity at the present time of 
greatly increasing their production. We 
believe, further, that the guaranteed 
low cost contracts of the Travelers will 
make an especial appeal to this class 
of risks.” 


March 21, 1919 
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I Prompt Payment of Death Claims 


Mutual in Principle and Practice 


Impregnable in Strength 
Enterprising, Conservative Management 


Comprehensive, Adaptable Policies 


Efficient Service to Policyholders 


Training and Education for Agents 
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L For agency openings address: 
W. E. Taylor, Second Vice-President 


EQUITABLFE 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives of 
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THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


fe insurance or not, may make direct contracts with this 
Jo ny. for a limited territory if desired, and secure for themselves, in addition to first year’s com- 
jgto a renewal interest ane an income for the future. Address the Company at its Home 
Mtice rk City. 


JOHN P. MUNN, M. D., President 
CLARENCE H. KEBSEY, Pres. Title Guarantee and Trust Co 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 
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The Conversion of 
Government Insurance 


HOW IT LOOKS TO A LIFE AGENT 





Analysis of Policy, Rate Comparison 
With Private Companies, Con- 
version and Other Features 





By Preble Tucker 

Notwithstanding the various explan- 
atory outgivings of government and life 
insurance company Officials in the pub- 
lic press, there still remains much con- 
fusion of mind among the holders of 
Government insurance policies, as well 
as insurance agents, regarding the 
question of converting Government in- 
surance. 

Several companies have _ publicly 
warned their soliciting agents against 
what they call “twisting” the present 
policies issued by the government; 
quite ignoring the fact that these poli- 
cies are all on the yearly renewable 
term plan and, therefore, dropping them 
and taking out private company insur- 
ance at the attained age of the insured 
cannot properly be called “twisting,” 
according to the generally accepted 
meaning of the word. 

Practically speaking, the Govern- 
ment policies, held today by our sol- 
diers and sailors, are 5-year Converti- 
ble Term policies on a yearly renew- 
able term basis. 

What Certificate Holders Should 

Consider 

The only questions for every holder 
of a Government policy to consider 
are: ‘ ; 

1st—Do I wish to continue the in- 
surance? 

2nd—Am I in an insurable condition 
of health? 


3rd—If insurable, which offers the 
greater advantages as to cost of insur- 
ance, flexibility of contract, options of 
settlement and speed and liberality in 
settling death claims, a Government 
policy or a private Company policy? 

Of course, if the policyholder’s physi- 
cal condition is such that he would not 
be an acceptable risk in any reliable 
private company, he has no choice but 


to take the Government offer, should 
he desire the insurance. 


History and Purposes of Government 
Insurance 

In order to weigh the comparative 
merits of the two propositions intelli- 
gently, a little knowledge of the his- 
tory and purposes of the Government 
Insurance scheme will not come amiss. 

As soon as this country had entered 
the war, the question of life and dis- 
ability insurance for those engaged in 
military or naval service became of 
pressing importance. The insurance 
companies being manifestly in no posi- 
tion to carry the presumably abnormal 
war risk, except at very high premium 
rates—rates far beyond the capacity of 
the average pocketbook to meet—it be- 
came necessary for the Government to 
adopt some system of providing for the 
dependents of those killed in its serv- 
ice, not to mention those who became 
permanently disabled by reason there- 
of. 

Realizing that the pension system of 
previous wars was not only inadequate 
to meet the situation, but thoroughly 
discredited in the eyes of the public, 
the administration at Washington, 
through the Secretary of the Treasury, 
invited representatives of the various 
life insurance companies to co-operate 
with it in devising a scheme of insur- 
ance. 


Alternate Propositions 
Two alternate propositions were 
considered— 


(1) The Government to issue a policy 
to every man and woman in military 
service applying for the same, for a 
maximum amount ‘to be fixed by law, 
the premiums thereon to be paid by the 
insured. 

(2) The private companies to issue 
such policies to all engaged in military 
or naval service, for a fixed amount of 
insurance and the Government to pay 
the premium rates agreed upon be- 
tween it and the companies, with the 
proviso that should the actual mortal- 
ity experience show that such rates 
were inadequate, the Government 
should make up the deficiency, and if 
such experience should prove that the 
rates were excessive, the companies 
should refund the excess to the Gov- 
ernment. 

The fundamental distinction between 
these two propositions was that under 
the first pronvosition, the Government 
assumed the burden, not only of carry- 
ing the insurance, but also the task 








for yourself? 


be paid. 


SECOND, 
fece of the Policy, will be paid. 


MORE? And WHY should any man 








Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
If so, read this, it is 


WORTH KNOWING 


A_ $5,000 policy in the United Life and Accident Insurance Company guarantees: . 
FIRST, that in case of death from any cause, $5,000, the face of the Policy will 


that in case of death from any ACOLDBNT, $10,000, or DOUBLE the 


THIRD, that in case of death from certain SPECIFIBD accident, $15,000, 
or THREE TIMES the face of the Policy, will be paid. “ 
FOURTH, that in the case of total disability as a result of accidental injury, the 
Company will pay direct to the insured at the rate of $50 PER WEEK d 

disability, but not to exceed 52 weeks, after which the weekly indemnity will be at 
the rate of $25 PER WEEK throughout the period of disability. Can 
be satisfied with a policy that would do less? 

Annual Premium, Ordinary Life, at Age 35.........cccececceccceeees $128.05 
Twenty Payment Life, at Age 35.... 
Twenty Year Endowment, at Age 35 
General Agents wanted in the followin 
sas, Michigan, Ohio and the District of Columbia. Ad 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, June 28, 1915 


“Tt is noteworthy that this Company was organized without any promotion expenses.” 
“I beg to report further that I find the Company in excellent financial condition.” 
“The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.” 


Home Office, DALLAS, TEXAS 
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of issuing policies, collecting premiums, 
and settling claims; whereas, under 
the second proposition, the Govern- 
ment assumed the cost of the war risk 
and nothing else. 


Practically speaking, the second 
proposition was analogous to what is 
known as “group insurance” distributed 
among the life insurance companies for 
which the Government as employer 
paid the premiums; with a readjust- 
ment of premium cost at the end of 
the war. 


The Scheme Adopted by Government 


Owing to the unwillingness of the 
insurance companies to assume in any 
degree the burden of either carrying 
the war risk or of conducting its ad- 
ministration, the Government was ob- 
liged to adopt a scheme along the lines 
of the first proposition. Accordingly 
an amendment to the act creating a 
Bureau of War Risk Insurance was 
prepared under the auspices of the 
Treasury Department, and passed by 
Congress October 6th, 1917. This 
amendment provided for the issuance 
to each person engaged in war service, 
on application therefor, of a govern- 
ment life insurance policy for any mul- 
tiple of $500, not less than $1,000, nor 
more than $10,000. 

The proceeds of the policy, however, 
were not to be paid in a lump sum, but 
in 240 Monthly instalments on the basis 
of 31%4 per cent interest. The policy 
was to become a claim upon the death 
or total permanent disability of the in- 
sured; in the latter case the monthly 
instalments were to be continued for 
life beyond 240 months, should the in- 


sured survive such period. The policy 


was not to be assignable and the ben- 
eficiary thereunder must be either a 
spouse, child, grandchild, parent, 
brother or sister. This insurance could 
be continued for a period not exceeding 
5 years from the official termination of 
the war. 

The premium rates were to be the 
net yearly renewable term rates based 
upon the American Experience Mor- 
tality Tables with interest at 3% per 
annum and payable monthly in ad- 
vance. 

The privilege of conversion, without 
medical examination, within the 5 years 
to a permanent form of Government 
policy was also provided for. 

There was a further provision that 
the United States should bear all ex- 
penses of administration, and the ex- 


cess mortality and cost of disability re- 
sulting from the hazards of war. On 
October 15th, 1917, the War Risk Bu- 
reau drew up and issued a form of pol- 
icy contract or certificate along the 
lines prescribed by the law. 


Analysis of Policy 


A close analysis of this policy, how- 
ever, discloses certain apparent dis- 
crepancies between some of its pro- 
visions and those of the law itself. 

For example—Section 403 of the Act 
provides that the premium rates shall 
be the net rates based upon the Amer- 
ican Experience Table of Mortality and 
interest at 3% per cent per annum; and 
Section 404 provides that during the 
period of the war and thereafter until 
converted the insurance shall be term 
insurance for successive terms of one 
year each; yet the policy itself con- 
tains a table of monthly rates, which 
in 12 months would exceed slightly the 
annual net premium rates stated in 
the American Experience 3% per cent 
Table; this excess is too small to cover 
an interest charge at 314 per cent for 
the privilege of paying the annual 
premium in monthly instalments; if it 
is to be accounted for as a small load- 
ing to cover expenses, there would 
seem to be no warrant in the law itself, 
which expressly provides that the 
United States shall bear the expenses of 
administration; if intended as an extra 
premium to cover the expected cost of 
total and permanent disability, arising 
from other than the hazards of war, 
it would seem to be inadequate. 

The Disability Clause 

The disability clause in the policy 
makes it mature as a claim payable to 
the insured if he shall become totally 
and permanently disabled; there is no 
restriction as to the cause of such dis- 
ability. Under Section 403 of the law, 
however, such disability, in order to 
become a claim, would seem to be re- 
stricted to that “resulting from the haz- 
ards of war,” since the law provides 
that the Government shall bear the cost 
of disability resulting from such cause 
only. 

Inasmuch as the premium rates 
charged are but slightly in excess of 
the tabular annual net rates prescribe¢e 
by the law, and such excess is manifestly 
insufficient to cover the cost of disabil- 
ity, it follows that the cost of disability 
arising from other than the hazards of 
war, would fall upon the Government; 
contrary to the provisions of law. This 
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restriction, therefore, probably will be 
imposed, since the policy states that 
all its terms and conditions are subject 
to the provisions of the act under 
which it is issued. 

It is, therefore, safe to conclude that 
a disability claim under the policy is 
confined to total permanent disability 
resulting from war hazards, and is con- 
sequently of little or no value to those 
carrying the policies in peace time. The 
policy provides for reinstatement in 
case of lapse, but this privilege is lim- 
ited to a period of six months after 
lapse, and, it is stated, will be made 
upon compliance with the terms and 
conditions specified in the regulations 
of the Bureau of War Risk Insurance. 

There is nothing in the law which 
provides for reinstatement, and it is 
doubtful whether, in default of legisla- 
tive authority, the Bureau wouid feel 
justified in granting it without medical 
examination. I am informed that an 
amendment to the law giving such au- 
thority to the Bureau has been intro- 
duced in the United States Senate and 
is now pending. 


The Conversion Privilege 


The conversion privilege of the policy 
states that not later than five years 
after the war, it will be converted with- 
out medical examination, on written 
request to the Bureau, into any form of 
insurance selected from among those 
that may be prescribed by regulations 
cf the Bureau. Such converted insur- 
ance will be at net premium rates com- 
puted in accordance with the American 
Experience Table and 3% per cent in- 
terest per annum, and will provide for 
cash, loan, paid-up and extended insur- 
ance values. There is nothing in the 
policy, nor indeed in the law itself, to 
indicate that the converted insurance 
may be for a less amount than that 
guaranteed by the term policy. Pre- 
sumably, however, the converted insur- 
ance will be for any multiple of $500 
and not less than $1,000, or more than 
the face value of the original insur- 
ance. 

There is, however, a restriction in 
Section 402 of the law which is not 
contained in the term policy. I refer 
to the provision which prescribes in 
effect that if no beneficiary within the 
permitted class of beneficiaries sur- 
vives the insured, then there shall be 
paid to the insured’s estate only an 
amount equal to the reserve value, if 
any, at the time of his death. Since 
there is no reserve on a yearly renew- 
able term policy, it is plain that this 
provision is intended to apply to a con- 
verted policy issued on areserve basis. 
The reason for this restriction remains 
somewhat obscure to me, but it unques- 
tionably impairs the value of any policy 
to be issued by the Government unless 
removed by future legislation. The ex- 
tent to which this restriction impairs 
the insurance value of a Government 
policy is shown by the following illus- 
tration. 

The annual premium rate on a Gov- 
ernment insurance policy for $10,000 
on the Ordinary Life plan, issued at 
age 25, is $152.40. If the insured under 
such a policy should die after having 
paid the premiums, without leaving a 
beneficiary within the permitted class, 
his estate would receive only $894.29 
although he will have paid $1,524 in 
premiums. 

The War Risk Bureau has announced 
that a bill is now pending in Congress 
to extend the permitted class of bene- 
ficiaries and remove the restriction as 
to the payment of policy proceeds to 
insured’s estate. This bill, at the pres- 
ent writing, has not become law and 
until it does the Government policies 
must suffer in comparison to those 
issued by the insurance companies. 


Recent Bulletin of the War Risk In- 
surance Bureau 


In a-bulletin recently issued by the 








Bureau of War Risk Insurance, a-synop- 
sis of the proposed Government policies 
is given, together with the rates to be 
charged for those on the Ordinary and 
20-Payment Life, and 20 and 30-Year 
Endowment plans at various ages. 


of issue. These rates are stated to be 
net rates based upon the American 
Experience 314 per cent Reserve 
Tables. 


The further statement is made that 
“All expenses of the Bureau are paid 
by the Government, thereby permitting 
the net rate. This means that the 
monthly net rate will average 15 per 
cent below a similar rate in participat- 
ing private companies.” This latter 
statement besides being an invidious 
comparison for a Government Bureau 
to make, is inaccurate, not to say mis- 
leading. In comparing the cost of two 
articles, it is only fair that they 
should be of identical quality. 

The disability provision, authorized 
by the Federal War Insurance Law is 
not of the same quality or scope as that 
contained in the policies issued by pri- 
vate companies. There is no waiver of 
premium and continuance of insurance 
authorized under the terms of the Fed- 
eral Law, as is the case with many 
private company policies. On the con- 
trary, all insurance terminates when 
the policy matures as a claim, upon the 
insured becoming totally and perma- 
nently disabled. The only protection to 
his dependents after that time, is in 
case he dies before receiving the 240 
monthly instalments guaranteed him, 
in which case the balance of the instal- 
ments remaining are payable to a des- 
ignated beneficiary within the permitted 
class. Furthermore, the disability, the 
cost of which the law expressly author- 
izes the government to assume, is lim- 
ited to that “resulting from the hazards 
of war.” 


No Warrant in Law for Return of Un- 
earned Premiums 


I can find no warrant in the law for 
the statement of the Bureau that there 
will be a return of the unearned por- 
tion of the annual premium paid by the 
insured in the event of his death dur- 
ing the year for which the premium 
has been paid. On the contrary, the 
law expressly provides that the prem- 
ium rates shall be the net rates of the 
3%, per cent American Experience 
Table. An analysis of the monthly 
premium rates to be charged for con- 
verted government insurance shows 
that they are based on the annual net 
premium rates of such table, with 3 
per cent added as a charge for the 
privilege of paying in monthly instal- 
ments. As these tables are based upon 
what is known as the “curtate expec- 
tation” of life, which means that the 
fraction of a year in the year of death 
is ignored, it is difficult to perceive how 
the government can legally return the 
unearned portion of the annual prem- 
ium. 

A further analysis discloses the fact 
that, although the monthly rates are 
the net annual rates of the American 
3% per cent Experience improved by 3 
per cent interest and divided by 12, the 
annual premium charged is greater 
than the net rates prescribed by the 
law. Whether this excess charge or 
loading is intended to cover the ex- 
pected cost of total permanent disabil- 
ity resulting from other than war haz- 
ards does not appear. 

The government bulletin asserts 
that “in comparing above rates with 
those of private companies an average 
of 18 per cent of the premium should 
be added to private company annual 
rates—10 per cent on account of month- 
ly premium rates of Government poli- 
cies and 8 per cent on account of Gov- 
ernment Disability clause.” 

Dividends Extremely Improbable 

It is not clear to me as to just what 
this means taken in conjunction with 
the statement later on, which states 
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LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


Organized 1871 
| 
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Total Payments to Policyholders since Organization ..............++.... 21,988,834,83 


JOHN G. WALKER, President. 











Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to fu’l 
3% reserve 

















PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 

















THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President Organized 1888 CINCINNATI, OHIO 
The Largest Industrial Company Also Issues All Standard Forms 
West of the Alleghenies of Ordinary $500 to $10,000 


A Record of Thirty Years of Progress 
TEN-YEAR PERIODS 





Insurance Policies 

Assets in Force Income Issued 
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AGENTS WANTED in the Principal Cities of Ohio, Kentucky, 
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REAL SATISFACTION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coimpany in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 





If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 
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Company of Philadelphia 





Endowments Matured in 1918 $3,307,534 
The satisfaction of these Policyholders is a valuable assistance 
to Provident Agents, who do not have to theorize about 
what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders. 














THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
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that the Government rate under con- 


verted policies will average about 30 
per cent below the rates of participat- 
ing private companies. 

Aithough the Bureau says that “con- 
verted policies will participate in divi- 
dends earned from any mortality or in- 
terest earnings,’ I venture to suggest 
that this assurance is based more on 
hope than on any genuine expectation 
of such earnings. 

In view of the fact that the mortality 
under Government Insurance for the 
first year was more than 300 per cent 
of the tabular mortality, to which must 
be added the payment of claims result- 
ing from permanent total disability re- 
ceived during such year, and the fur- 
ther fact that the future mortality ex- 
perience under government policies, 
whether converted or not, will be very 
seriously affected by adverse selection 
of the most pronounced kind, it re- 
quires a very sanguine and optimistic 
temperament to figure out a saving in 
mortality for years to come. 

As to surplus interest earnings, the 
margin between the 3% per cent, re- 
quired by the reserve and the rate at 
which the Government can legally in- 
vest its funds, is too small to warrant 
any substantial gains from such source; 
furthermore, it is very doubtful wheth- 
er, in view of the obligation of the tax- 
payers of the country to stand the ad- 
ministration expenses and excess mor- 
tality cost, such margin would be al- 
lowed by Congress to be expended in 
dividends, rather than be applied to re- 
ducing the amount of such obligation. 

The fact, as stated, that a Govern- 
ment policy is non-assignable, may or 
may not be an advantage, according to 
the way the policyholder looks at it. 
Strictly speaking, even a Government 
policy is assignable as collateral secur- 
ity for a loan, if the government is 
made the assignee. Such being the 
case, theré would seem to be no prac- 
tical reason why the insured should 
be restricted to the latter in his choice 
of an assignee. 


The Surrender Value 


In granting a guaranteed cash sur- 
render value commencing at the end of 


the first policy year, consisting of the 
full reserve without surrender charge, 
the Government gives what no private 
company can afford to offer; this is due 
to the fact that since the Government 
bears all administration expenses, the 
cost of replacement is paid by the tax 
payers of the country. If a govern- 
ment policy matures by death, the pro- 
ceeds are payable only in 240 monthly 
instalments; no intimation is given as 
to whether the payee will receive, in 
addition to the instalments, any surplus 
interest earned in excess of the 3% 
per cent rate upon which such instal- 
ments are based. All participating 
private companies increase their guar- 
anteed instalments by surplus interest 
earned. 

When a Government endowment policy 
matures, the proceeds will be paid in 
a lump sum according to the bulletin; 
the latter is silent as to whether or not 
the insured has the option of receiving 
the proceeds in instalments. The cus- 
tomary grace of one month for the 
payment of premiums is granted by the 
Government policy, and “liberal rein- 
statement provisions during a period of 
two years from date of lapsation are 
contained in the policy.” Inasmuch as 
a bill has already been introduced in 
Congress amending the law so as to 
provide for reinstatement without 
medical examination if application is 
made within six months after lapsa- 
tion, it would appear that medical ex- 
amination will be necessary for rein- 
statement after six months have 
elapsed, even if such amendment be- 
comes law. The reinstatement privi- 
lege in private company policies ranges 
from a minimum of three years from 
lapsation to any time, provided the 
term extension period is in force at 
time of application and a satisfactory 
medical examination is undergone. 

Object in Writing Article 

In what I have written above I wish 
to disclaim any intention to decry or 
in any way minimize the importance 
of Government life insurance to the 
man or woman who is carrying it. It 
has proved, and must continue to 
prove, one of the many splendid and 
unprecedented war achievements of our 


Government. But surely no good or 
patriotic purpose is subserved by mis- 
leading the Government policyholder 
with inaccurate statements and unfair 
comparisons with private company in- 
surance, not to mention promises of 
future advantages, for which the pres- 
ent law contains no warrant. 

There is a law in this State which 
forbids life insurance companies or 
their representatives issuing literature 
containing misrepresentations as to the 
cost and provisions of their policy con- 
tracts or illustrations showing com- 
parisons with other companies which 
are unfair. I venture to suggest that, 
if some of the statements in the recent 
bulletin issued by the Bureau of War 
Risk Insurance were the output of a 
private life insurance company, the 
latter would be in danger of being 
called to account by the State Insur- 
ance Department. 

So far from there being any obliga- 
tion, patriotic or otherwise, upon the 
holder of Government insurance to 
continue his insurance with the Gov- 
ernment, quite the contrary is the case, 
in my opinion. It must be borne in 
mind that the taxpayers of this country 
are paying, and will continue to pay. 


.the entire expense of administration, 


in addition to 
cost. 

The system of monthly premium pay- 
ments and monthly instalment settle- 
ments of maturing policies involves the 
employment of a large clerical force to 
handle these features alone. While it 
is right and proper that the country 
should bear this burden on behalf of 
those in its military service, who need 
the insurance protection and cannot get 
it elsewhere by reason of impaired 
physical condition, there is no good 
reason why one who is an acceptable 
risk should impose upon his country the 
administration expense of carrying his 
policy, if he can obtain the insurance 
in a private company at substantially 
the same cost. 


the excess mortality 


Answers Mortality Point 


It has been contended that the 
healthy risks, by continuing their Gov- 
ernment insurance, would tend to re- 


duce the percentage of mortality loss 
occasioned by the adverse selection in- 
cidental to the Government’s accept- 
ance of impaired risks, and thereby les- 
sen the future excess mortality cost to 
the country. 

In reply to this I would point out 
that the administration expenses are a 
continuing burden, as long as there 
remains a policyholder on the books of 
the War Risk Bureau. The more rapid 
ly these policies are removed from the 
books the greater should be the shrink- 
age in the expenses of administration. 
That the Government and not the 
policyholder is paying the operating 
expenses, does not necessarily mean 
that the latter will obtain his insurance 
at a lower net cost than if he were pay- 
ing premiums to private companies, in 
which such expenses are included. As 
a matter of fact, many of the partici- 
pating private companies are furnish- 
ing insurance at an average annual net 
cost below the premium rates charged 
for Government insurance. Thi: is due 
to the circumstance that the surplus in- 
terest earnings, loading and mortality 
savings of such companies during the 
life of the policy, more than cover the 
expense loading in the premiums 
charged by them. If there were any 
fair prospect of the Government mak- 
ing such savings under its greatly re- 
stricted interest earning capacity and 
its practically certain unfavorable mor- 
tality experience, it would be another 
matter. 


WAR RISK INSURANCE 

Actuary MacFarlane, of the Bureau 
of War Risk Insurance, recently gave 
a House Committee some illuminating 
facts on the results of the insurance 
on the lives of soldiers and sailors. He 
stated that the premiums received on 
that account exceeded $200,000,000 to 
date, the claims allowed amounted to 
$303,279,000, but that the total losses 
incurred but not yet passed would 
bring this latter up to $900,000,000. It 
will be necessary to ask Congress for 
appropriations to carry the losses al- 
ready incurred. The amount necessary 
will be about $1,000,000,000, or about 
$800,000,000 in excess of the premiums. 























in which to insure. J 
every one of our representatives. 
that record is in their work. 





SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorperated 1851 
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New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 








A Universal Necessity 











THE EASTERN 


UNDERWRITER 


March 21, 1919 


—<—<— 





War Risk Bureau 

(Continued from page 1) 
the payment of soldiers’ insurance, com- 
pensation and allowances for their fam- 
ilies, as well as for families of marines 
and sailors. Failure of the General De- 
ficiency bill cuts off the current ex- 
penses of the bureau even for the or- 
dinary payroll. 


Allowance Payments 

But even of greater importance than 
this is the fact that the failure of the 
Sundry Civil bill threatens a stoppage 
of allowances of the soldiers, sailors 
and marines because Congress, after 
the Government had urged the men of 
its armed forces into contracts, and had 
entered into a solemn contract with 
each soldier, sailor and marine to 
make good the allowances of their fam- 
ilies, adjourned without fulfilling its 
contract to the extent of making ap- 
propriations. The General Deficiency 
bill carried an item of $4,500,000 to 
meet current expenses of the bureau 
between now and July 1. The Sundry 
Civil bill carried an item of $22,000,000 
to pay allowances to families of sol- 
diers, sailors and marines and make 
these payments good until July 1. 

After this situation became known 
to-night reports were current in Wash- 
ington that the situation was one which 
would make it imperative for the Presi- 
dent tc call an extra session of Con- 
gress to meet earlier than May 1 to 
remedy the situation and keep faith 
with the soldiers, sailors and marines. 
It was even rumored that Secretary 
Glass had in his message to the Presi- 
dent said something about calling an 
extra session earlier. This latter state- 
ment is without any foundation in fact. 
When the report was brought to the 
attention of Mr. Glass he made it very 
plain to the correspondent of The New 
York “Times” to-night that he had not 
only made no recommendation to the 
President regarding an extra session, 
but had not even mentioned the subject 
to the President. 


Glass’ Communication to the President 


What Secretary Glass did do was to 
cause a most thorough investigation to 
be made into the situation staring the 
War Risk Insurance Bureau in the face, 
as a result of the failure of Congress 
to grant the appropriations of $26,500,- 
000 carried by the two marooned ap- 
propriation bills and, after ascertain- 
ing the facts, to communicate them 
to the President for his consideration. 
The facts as sent to the President are 
sufficient to show him that a grave 
situation has been created and inform 
him that this bureau is threatened with 
paralysis. 

Besides communicating the facts to 
the President, the Secretary is trying 
to devise some expedient to tide over 
the situation. 

Funds Will Be Out by April 1 

The facts communicated to the Presi- 
dent show that the bureau will have 
funds enough to meet its current pay- 
rolls until the end of the present month 
only. They also show that, while the 
bureau will be able to make the family 
allowance payments payable in March 
and April, it is without funds to meet 
the allowances payable after that time. 
The allowances payable in March are 
those which fell due in February. The 


Mr. Field Man: 
Do you know: 
That the NorTHERN AsSURANCE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 
surance ; 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 


METHODS in its field work; 


That it is writing more insurance per capita per agent than any 


other American life company? 


If you are interested in knowing something of our Home Offi e 
system which makes this possible, we will be glad to hear from yur. 


Address, CLARENCE L. Ayres, President, 


ajlowances payable in April are those 
which fell due this month. There are 
no funds available for paying family 
allowances due in April and payable in 
May, or for subsequent months. The 
$22,000,000 carried in the Sundry Civil 
bill was intended to make good the 
family allowance payments due in 
April, May and June, which would be 
payable in May, June and July. 


The funds needed for the payment 
of soldiers’ compensation are not in- 
volved, nor are the funds for the insur- 
ance of soldiers, sailors and marines. 
But the funds for payments of the fam- 
ily allowances are short to the extent 
of threatening to cut off the family al- 
lowance payments to about 1,250,000 
persons. 

The War Risk Insurance act requires 
each man to allot a certain amount of 
his pay to certain classes of depend- 
ents, namely, a wife, divorced wife to 
whom alimony has been decreed, or 
child. To certain other classes of de- 
pendents, namely, parents, grandpar- 
ents, brothers, sisters, and grandchil- 
dren, the soldier might, if he wished, 
allot part of his pay also. To these al- 
lotments the ‘Government solemnly 
pledged itself, by written contract with 
each soldier, sailor or marine, to add 
certain allowances. 

Many of the soldiers who have been 
forced by their contracts to deduct al- 
lotments from their pay are in France, 
and they have been depending on the 
Government to live up to its side of 
the contract, and add to the deducted 
allotments the allowances necessary to 
fulfill the contract with each soldier. 





SHARP CRITICISM OF BUREAU 


Thomas R. Dawley, Jr., a former ex- 
aminer of claims in the Compensation 
Section of the War Risk Insurance Bu- 
reau, has made public a letter written by 
him to Secretary Glass of the Treasury 
Department, making the charge. over his 
own signature, that there has been 


‘“gross inefficiency, utter lack of admin- 


istrative ability, wastage of public 
moneys, and official dishonesty in the 
conduct of that important branch of the 
Government service in your depart- 
ment.” 





W. F. Atkinson, general agent of the 
Northwestern Mutual Life in Brooklyn, 
has returned from Florida, where he 
spent a vacation fishing. 





DETROIT, MICHIGAN. 


See Phillips About 


Limitations Statute 


COMPANIES’ WRITINGS LARGE 


Moir, BroSmith and Rittenhouse Have 
Informal Conference with New 
York Superintendent 





Henry Moir, of the Home Life; Wil- 
liam BroSmith, of the Travelers; and 
E. E. Rittenhouse, of the Equitable, had 
a conference with Superintendent Phil- 
lips in Albany a few days ago in ref- 
erence to the limitation statute. They 
did not appear for any association but 
as representatives of individual com- 
panies. Judging by the tremendous 
business being done by the life insur- 
ance companies the limit will be reached 
this year much earlier than usual. 


At the office of the Superintendent of 
Insurance it was stated that the Super- 
intendent had not made up his mind 
yet; but that no reason was known why 
the companies should not have relief. 
One of the principal reasons for the 
passage of the Armstrong limitation law 
was that it would encourage new com- 
panies. Judging from the number of 
companies in the state that argument 
seems futile. 


How “Tribune” Handled Story 


News that companies may reach their 
maximum writing-limit this Fall came 
to the daily papers and was handled in 
an interesting way. The headline of the 
New York “Tribune” read: 


“Prosperity may halt insurance here. 
Life companies fear legal maximum for 
year may be reached by September. 
Legislative aid sought. Increase in ap- 
plications for policies thought due to 
boosting by soldiers.” 

The “Tribune” quoted E. E. Ritten- 
house, of the Equitable, as saying: 

“The companies hardly know how to 
account for this treniendous volume of 
new insurance. The influenza last year 
took away an enormous amount of in- 
surable lives, between the ages of 
twenty-five and thirty-five, and the war 
took millions of the boys across the sea, 
but in spite of those cases the companies 
have been writing new insurance on an 
unprecedented scale, without making 
any drive to get it. 

“It is proper enough to limit our 
volume of expenses, but to limit our 


volume of business merely because of 
its bigness is, I am sure, an economic 
mistake. The aim of the.law was to fos. 
ter the starting of new companies. The 
companies went through the epidemic 
in such fine shape that men and wo. 
men who never thought before much 
about insurance apparently have got the 
habit. The business: is coming to the 
companies in spite of themselves.” 





LIMITATIONS OF MEDICAL SELEc. 
TION 


It is sometimes claimed that the ben- 
efits of medical selection on the mor- 
tality of a company, while apparent at 
all times, are especially noticeable dur- 
ing the first five years after the insur- 
ance has been issued. The following 
statement shows how the epidemic of 
1918 has reduced the usual vitality 
gains of the New England Mutual Life 
from this source. This comparison 
with past experience, as represented by 
two similar five-year periods, shows 
claims paid on policies issued within 
five years of the year in which they 
matured by death: , 

Paid in 1916, issued 1912-1916 inclus 
ive, 214 policies; $638,810 insurance: 
paid in 1917, issued 1913-1917 inclusive, 
182 policies; $559,773 insurance; paid 
in 1918, issued 1914-1918 inclusive, 532 
policies; $1,379,855 insurance. 

Comparing the normal years 1916 and 
1917 with the abnormal year 1918, it is 
found that the number of claims on 
policies with very short durations of 
less than two years is as follows: 


In 1916, only 76 policies, issued in 
1915 and 1916, became death claims; in 
1917, only 54 policies, issued in 1916 and 


1917, became claims; but in 1918, poli- 
cies numbering 204, issued in 1917 and 
1918, matured by death. 





RUSSELL TALKS IN ROCHESTER 
In a talk before the Life Underwrit- 
ers’ Association of Rochester, recently, 
Winslow Russell, vice-president of the 
Phoenix Mutual Life, said in part: 

“There is no danger of the United 
States ever competing with the private 
life insurance companies. 

“Insurance salesmen are going to be 
asked to wear pins with the insignia 
‘W.R.I.’, and advise and urge returned 
soldiers and sailors to convert their 
War Risk Insurance.” 





George B. Carter, who has resigned 
from Styles & Cash, first became 
known to insurance men as a repre- 
sentative of the Courier-Journal Job 
Printing Co.; of Louisville, for which 
he traveled during many years. Dur- 
ing that time he sold millions of poli- 
cies and policy forms to insurance 
companies. He was one of the best 
salesmen in the business and a fine 
story teller. Styles & Cash, of which 
he was secretary, have owned a num- 
ber of monthly publications in the 
past, including one or two insurance 


papers. 





19,712 


at any time in our history. 


in force over $150,000,000. 


THE FIDELITY 





were distributed among Fidelity field men in 1918—the result of 
our direct mail advertising. This is agency co-operation on a 
vast scale and explains why we are writing more business than 


The Fidelity operates in 40 states. 
reserve basis. Faithfully serving insurers since 1878. Insurance 


A Few Agency Openings for the Right Men 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


LEADS 


Full level net premium 


MUTUAL LIFE 








Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Dramatic Critic to 
Supervise Insurance 


DONALDSON IS SUPERINTENDENT 





Special Deputy Insurance Commissioner 
Since 1911—Had Charge of 
Pittsburgh L. & T. Probe 





Thomas Blaine Donaldson, dramatic 
editor of the Philadelphia “Inquirer,” 
who has been appointed commissioner 
of insurance by Governor Sproul, is 
well qualified for the job, as he has 
had considerable experience in super- 
vision work. He is a son of the late 
Thomas Donaldson, who was a promi- 
nent lawyer and ethnologist. A state- 
ment about him and his capabilities, 
given out by the governor’s office, fol- 
lows: 

“Thomas Blaine Donaldson was born 
in 1876, in the twenty-fourth ward of 
Philadelphia, where he has always re- 
sided. He graduated at the Wharton 
School of the University of Pennsylva- 
nia in 1899, and has given much 
thought and study to economic sub- 
jects. For ten years he was in charge 
of the alumni magazine, and of the 
graduate work of the University of 
Pennsylvania. ._He was instrumental in 
establishing U. of P. clubs in many of 
the cities throughout the country. 

Appointed Deputy in 1911 

“In 1911 he was appointed a special 
deputy insurance commissioner, and he 
has been connected with the insurance 
department ever since, giving especial 
attention to matters connected with 
the winding up of the affairs of insol- 
vent companies and the prosecution of 
frauds upon the public. He has won the 
commendation of Insurance Commis- 
sioners Johnson, O’Neill and Ambler by 
his efficient work. 

“Recently he has been engaged in in- 
vestigating the affairs of the Pitts- 
burgh Life and Trust Company, and 
Commissioner Ambler gave him par- 
ticular charge of this work, which is 
now completed and ready for closing 
out. 

“It has been known that Governor 
Sproul was anxious to place an insur- 
ance expert in charge of the insurance 
department, in order to bring about a 
high degree of efficiency there, the 
governor being impressed with the ne- 
cessity of thorough inspection and reg- 
ulation in this department. Commis- 
sioner Ambler has been retained by 
Governor Sproul until the completion 
of his work in closing out a number 
of matters which were under investi- 
gation.” 





Some men develop into 





Some top-notchers early—others 
Late late—many never. There 
Finishers is no telling when a man 


may begin to exercise un- 
expected powers. Often it is in the 
thirties, sometimes it is in-the forties, 
and occasionally it is long after. But 
there is always a chance—providing a 
man is a worker, and providing he still 
takes an interest in life. Don’t be too 
hasty in consigning men to oblivion. 
Astonishing things happen in this 
world—none more astonishing than the 
sudden display that human beings make 
of powers nobody knew they possessed. 
The late Professor James of Harvard, 
called attention to this fact in a won- 
derful essay on the hidden energies of 
men, which he said are called into play 
by various and curious promptings. We 
see the truth of it all about us. There 
is probably a case of it in your own 
business. Stop, look and listen before 
you give men up—or before you give 
up yourself—‘American Magazine.” 


A bill has been introduced in New 
York requiring all fraternal societies 
maintaining educational, charitable in- 
stitutions, to expend all money collected 
therefor in New York within the State 
of New York. 


National Protective 
Cancels Policies 


NOT WRITING NEW. BUSINESS 





Arguments in Litigation Started By 
Masonic Protective to Be Made 
This Month 





Worcester, Mass., March 15.—Devel- 
opments to date in the case of the 
Masonic Protective Association, of this 
city, against the National Protective, 
are thus briefly summed up: 

This case went to trial in May last, 
and with various adjournments has 
continued. It was hoped to clean it out 
the last week in December, but the 
defence was not quite through when 
they adjourned on the last day of the 
old year, and the attorney for the de- 
fence presumably had been very busy 
for a couple of months, because the 
Masonic Protective could not set a date 
to proceed until a few days ago. 

They adjourned again until the lat- 
ter part of this month. A few days 
more will complete the taking of tes- 
timony; then, of course, will come the 
arguments and the waiting for a de- 
cision. 

In the meantime, the National Pro- 
tective suspended writing new busi- 
ness. It has since cancelled its out- 
standing policies, or aliowed them to 
expire. 

Its statement filed with the Mas- 
sachusetts Insurance Department iin 
January showed $25,000 surplus paid 
in on organization, $149,000 additional 
surplus paid in later on, and a surplus 
at the end of the first year’s operations 
of a trifle less than $23,000. 

This showed a net loss on one year’s 
operation of over $150,009 and doubt- 
less accounts for their determination 
to suspend writing new business. 





BLOOM vs. PRAETORIANS. 





Fraternal Societies Which Issue a Num- 
ber of Policies Do “Old-Line 
Business.” 

Abb Landis, the fraternal actuary, 
made a statement at the recent meet- 
ing of the fraternals in Chicago of the 
issues involved in the case decided by 
the Supreme Court of Oklahoma— 
Bloom vs. Praetorians. Mr. Landis had 
just published his new book in which 
these principles were given an exhaus- 
tive presentation, “Fraternal Socie- 
ties Defined.” He stated that the 
decision had been written by the insur- 
ance commissioner for the Supreme 
Court and it holds that a fraternal so- 
ciety which issues a number of policies 
should be considered as doing an old- 
line business. The Modern Order of 
Praetorians issues seven varieties of 
certificates on the N. F. C. Table of 
Mortality, and the Court held that only 
its whole life level premium certificate 
should be issued, based on the doctrine 

of “oneness” or simplicity. 

Mr. Landis declared that there is no 
ditference in principle between the vari- 
ous forms of certificates involved, that 
the only difference is in the amount of 
the accumulation. All the Certificates 
issued by the society are based on re- 
serves computed from the same table 
of mortality. The same principle that 
compels the acceptance by the Court 
of the whole life level premium certif- 
cate also compels acceptance of the 
twenty-pay life plan. 

The question now involved in Okla- 
homa is the one of obtaining renewals 
of license by fraternal societies to op- 
erate in the state after April 1. The 
procedure to be followed is being con- 
sidered by a committee of fraternal so- 
ciety lawyers. ’ 








The Connecticut General issued $15,- 
945,017 in group insurance last year. 


NEW 1918 BUSINESS OF BRITISH 
COMPANIES 

1918 1917 
Australian Mut. Prov...... 7,981,000 6,256,506 
COED 4s cnviiccssccencsce 1,023,308 706,605 
CE accnindoscsncadvedeves 519,791 411,016 
BGinbwsehs Tift .ccsccsccces 679,845 397,640 
Equitable Life ....ccccceses 350,000 219,000 
ES GIES. «sets cccndascsves 704,290 905,400 
National Benefit ........... 202,71 135,746 
National Mutual Life ..... 355,320 173,604 
Provident Mutual .......... 726,917 368,547 
Seattionh Like .iscocscccvccess 616,910 414,967 
Scottish Widow’s Fund..... 1,729,349 1,540,195 
Scottish Provident ......... 1,300,200 1,401,544 
Scottish Temperance ....... 662,556 


Sun Life 


Sun Life of Canada........ 10,600,970 9,824,295 


U. 


K. Temperance 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 


Company 
DES MOINES 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 

256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 
The 59 Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 


which over Seven Hundred Thou- 
sand was in dividends. The in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company’s 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now over 
Thirty-Six Million Dollars 


The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars. 


For Agency apply to 


GEORGE W. MURRAY, 


Supt. of Agents. 


256 Broadway, New York, N. Y. 

















Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 


Double Indemnity, 
Disability Benefits, 
Reducing Premiums 


See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY 


NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 
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Missouri State Life Policies Rich In Selling Points 


Facts— 








Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 
Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 
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Question. What is 

Fidelity Mutual’s meant by Double 

Double Benefit Benefits? 

Primer Answer. The double 

benefit provision 

means that double the benefits of the 

policy will be paid under certain cir- 
cumstances. 

Q. Under what circumstances will 
double the face of the policy be paid, 
according to the provision of the new 
Fidelity double benefit rider? 

A. If the insured dies as the result 
of bodily injuries, effected solely 
through external, violent and acciden- 
tal means, and within sixty days from 
the date of the accident, double the 
face amount of the policy will be paid. 

Q. Do double benefits apply only to 
insurance payable at death? 

A. Heretofore its application by life 
insurance companies has been limited 
to death benefits. 

Q. Does this method of application 
seem complete? 

A. No, there seems to be just as 
much reason why it should be made 
to apply to total and permanent dis- 
ability benefits. 

Q. How can it be made to apply to 
those benefits? 

A. The new Fidelity double benefit 
rider also contains the unique provi- 
sion that if the insured become totally 
and permanently disabled before age 
60 as the result of bodily injuries ef- 
fected solely through external, violent 
and accidental means, and proof of 
such disability be filed within sixty 
days of the accident then he will re- 
ceive a double disability income. 

Q. Now let me get this clear in my 
mind. If a man insured under an or- 
dinary policy of life insurance for 
$12,000, was struck by an automobile 
while crossing the street and died six 
weeks later as a result of that acci- 
dent, how much insurance would he 
get? 

A. If it were an ordinary form of 
life insurance he would get the face 
of the policy, or $12,000. 

Q. If the policy contained the Fidel- 
ity double benefit rider, how much 
would he get? 

A. Double the face of the policy, or 
$24,000. : 

Q. But he did not die immediately. 
He lived for six weeks after the acci- 
dent. Would not this make some dif- 
ference? 


A. No, if his death occurred within 
sixty days of the accident, double the 
face amount of the policy would be 
payable provided, of course, his death 


were the direct result of the accident. 


Q. Illustrate how the double benefit 
will apply to the disability income. 


A. If the insured has a $12,000 Ordi- 
nary Life policy with Disability and 
double benefit provisions and becomes 
totally and permanently disabled be- 
fore age 60, as a result of the bodily 
injuries described above, the ordinary 
disability income being $1,200 a year, 
then the income would be doubled and 
the insured would receive $2,400 a 
year. : 


Q. Suppose the insured receives, say, 
ten annual payments of $2,400 each of 
this doubled disability income and then 
suffers another such accident and dies 
within sixty days as a result, would 
double the face amount of the policy 
be payable? 


A. Yes, just as if he had not receiv- 
ed any disability income at all. 


Q. But, suppose after receiving these 
ten doubled payments, he should die of 


LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 












what death benefit 


say pneumonia, 
would be paid? 

A. As he died from a natural cause 
and not as a result of an accident, the 
face amount of the policy or $12,000 
would be paid. The fact that he had 
previously been accidentally disabled 
would not cause the death benefit also 
to be doubled. 

Q. Suppose the cause of disability 
had been paralysis instead of accident 
and the insured had been drawing the 
regular disability income of $1,200 
yearly for ten years and then met 
death by accidental cause, what would 
the death benefit be? 

A. As the death resulted from acci- 
dent double the face amount or $24,- 
000 would be payable. The previous 
disability could not nullify the double 
benefit in event of accidental death as 
defined above. 


Q. In connection with what plan 
will the double benefit rider be issued? 


A. All plans except term, joint life 
and special life income, provided the 
policy contains the disability clause. 

Q. Cannot this rider be issued with- 
out the disability clause? 

A. No. It contains the double dis- 
ability income provision which depends 
upon the disability clause in the policy. 

Q. What is the maximum amount of 
insurance that will be issued with this 
rider? 

A. The limit on one life is $12,000, 
that is, $24,000 in event of accidental 
death as defined above. 


Q. To what class of risks will the 
Fidelity double’ benefit rider be 
granted? 

A. Only to preferred risks, not over 
age 55, engaged in occupations free 
from extra hazards of accident. This 
debars all risks that require a rating 
and such risks as chauffeurs, railroad 
conductors, etc., from obtaining the 
rider. 

Q. Will the double benefit provision 
be issued to female risks? 

A. Yes, under certain conditions. It 
will be issued to any woman to whom 
we would issue the disability benefits, 
that is, to an employed woman who is 
earning her own way in the world and 








heritance taxes. 








Ask the Biggest Life 
Insurance Men In 
the Country 


If you want to find out the inesti- 
mable value to them in their work 
of the Shanbacher Research Charts 
covering the Federal and State in- 


you to sell men of means who here- 
tofore were not even approachable 
on the subject of life insurance. 

Mr. Shanbacher has completed the revision 


of his charts as effected by the new revenue 
act and they are now ready for distribution. 


For further information address 
The Eastern Underwriter 


Sales Agents 
NEW YORK CITY 





The set enables 











whose income would be cut off in event 
of disability, provided she be engaged 
in a preferred occupation. 

Q. If a man insures to-day, is he per- 
mitted to change his occupation later 
on under the terms of this rider? 

A. He has practically the same free- 
dom of action in this regard as any 
other policyholder. Aeronautics and 
submarine operations, or military or 
naval service are not covered. Full 
details of this restriction will be found 
in the text of the rider which is given 
further on. 


.Q. Is it not a fact that accident in- 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. Big Dividends. Strength 
and safety that need no demonstration. Unsurpassed ser- 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 

















surance companies usually cancel their 
policies if the insured changes his oc- 


cupation to one involving greater 
hazard? 
A. Yes, this is one of the great 


points of difference between this Fide! 
ity policy and an ordinary accident 
policy. 

Q. Do accident companies continue 
their policies in force when the insured 
reaches advanced age? 

A. As a rule they do not. They limit 
their protection to a given age and are 
usually permitted by their contract to 
cancel at will. 


Q. What is the practice of life insur- 
ance companies in the matter of can- 
celing the double benefit rider for ad 
vanced age? 

A. The double benefit provision as 
issued by other companies is limited 
to a double death benefit. A number 
of the companies issuing this provision 
limit its operation to age 60 or 79 
They make no provision for double 
benefits in event of total and permanent 
disability resulting from accident. 


Q. Is there any such limitation to 
the Fidelity double benefit rider? 


A. Not as to the double benefit in 
event of accidental death; it continues 
in force during the life of the policy 
no matter what age the insured may 
reach. The double income provision 
in event of total and permanent disa- 
bility resulting from accident does not 
apply to accidents occurring after age 
60. 

Q. Here’s a question that puzzles 
me. After the maturity of an “Income 
for Life” policy, provision is made that 
if the insured dies, the difference be- 
tween the face of the policy and the 
total income payments made will be 
paid to the beneficiary. Does the dou- 
ble benefit rider affect this benefit? 

A. No, the double benefit rider ap- 
plies only until maturity of the con- 
tract. The old age income thereafter 


(Continued on page 11) 
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Going at Rate of 
$20,000,000 Yearly 


SOME FIGURES OF HUFF AGENCY 








Official Record of $5,683,620 of Issued 
Business Since December 
7, 1918 





Home Office figiires of the Travelers 
show that the P. F. Huff general 
agency in New York has issued more 
than $5,600,000 of new life business 
since December 7th last. A record of 
$5,000,000 for three months is at the 
production rate of $20,000,000 a year. 
The figufes are exclusive of declined 
cases, and do not include group insur- 
ance. Mr. Huff, who has represented 
the Travelers since June, 1915, has one 
hundred and fourteen agents enrolled, 
and it is understood that he has seven 
agents who will each write at least 
$1,000,000 life insurance this year. The 
figures, which are official, and were 
furnished to Mr. Huff by E. F. Holmes, 
of the Travelers, follow: 

New Issued Life Business 





Week Ending Amounts Premiums 
Dec. 7........ $128,500 $3,839.39 
Det. B4.i.0.%0 198,500 6,200.41 
Dek ess kca0 872,500 34,066.80 
DOE: Dew ecass 419,506 11,596.34 
JGR? Misc taves 275,620 9,055.96 
ES  Saee 752,000 19,782.82 
Jam: 96... 308,500 9,158.24 
a. eRe . 187,500 5,667.95 
Wee Basscdes 444,000 14,116.10 
Pee. Biicass 401,000 12,013.69 
Feb. 16.... 301,000 9,575.84 
POR: Biss case 479,500 19,083.90 
= Pee 316,500 9,701.67 
a, 267,500 8,484.97 
a eee 336,500 9,768.00 

$5,683,620 $182,112.62 





Look out for that old en- 

Watch Out enemy to insurance agent 

for Self success, self-complacency, 
Complacency says the Missouri State 

Life “Bulletin.” 

Self-complacenc 
go along at a “moderately comfortable 
rate,” is keeping many agents low on 
the list. 

Be contented, but never satisfied. 

That should be your status. 

Contented with the magnificent busi- 
ness-doing possibilities that are thick 
about you. Contented with your busi- 
ness connection, the solid and liberal 
company you represent. But never— 
never satisfied with the amount of busi- 
ness you are doing! 

Think how far you are from being 
the greatest producer of paid business 
in America! Think how far you are 
from being the biggest producer in your 
field. If you are the latter, think of 
what a big deal of business your com- 
petitors are writing, much of which 
you might write if you’d only work to 
your limit every day, and all the time 
be getting your methods down finer and 
finer! 

Pestilence to health is no bit wors2 
than self-complacency to a man want- 
ing to mage more money at this best of 
businesses. 

Get rid of your self-complacency be- 
fore the business gets rid of you. 








$5,000,000 MONTH 

The fieldmen of The Guardian Life 
Insurance Company of America pledged 
themselves to produce new business in 
the amount of $5,000,000 during Febru- 
ary in honor of President Hubert Cillis, 
who, on the 10th of that month, com- 
pleted the fiftieth year of his connec- 
tion with the company. 

They produced $6,458,000, which ex- 
ceeded the best previous month’s pro- 
duction by $1,637,790. 

During 1918 new business was paid 
for to the extent of $24,657,927, the 
total business in force on December 31, 
1918, being $179,410,727, a gain of $10,- 
095.734 of business in force. 





Against Connecticut 
Health Insurance 


NOT TIMELY TO ADOPT IT 





After Studying Question Public Welfare 
Commission Was Not Convinced 
of Its Desirability 





After considering from all angles 
the qtiestion of health insurance, the 
Commission of Public Welfare, of Con- 
necticut, has made an adverse report, 
which concludes as follows: 

“We must grant that some of the ar- 
gumeénts presented to us in favor of a 
compulsory measure appeal strongly to 
humane séntiment, and are convincing 
to the extent that more should be done 
by the state to improve living condi- 
tions and prevent disease; but they 
have not brought conviction to our 
minds that any of the measures here- 
tofore presented should pe enacted in 
Connecticut. Upon the evidence which 
has been presented to us and after a 
careful study of investigations made 
elsewhere, we feel that our state should 
not be the first in the United States to 
experiment with a plan or system 
which has not operated effectively and 
satisfactorily in other countries, and 
which must of necessity inyolve the ex- 
penditure of a large amount of money 
—too large a burden to be imposed at 
the present time. It may well be that 
this state should now improve and ex- 
tend the code under which the Depart- 
ment of Public Health and Safety oper- 
ates, so that health and sanitation may 
be more efficiently safeguarded. So 
may the compensation law be amended 
to cover occupational disease and thus 
aid in reducing the loss resulting from 
sickness. 

“These changes can be made in har- 
mony with our principles of govern- 
ment, and the correctional and cura- 


tive features of the social insurance 
scheme may be incorporated in our 
laws without placing the state in any 
way in the field of social insurance. It 
may also be that some plan can be de- 
vised by which the insurance features 
of the social insurance scheme, which 
after all are only palliative, may be 
economically administered under rigid 
state supervision and control. In our 
opinion this time has not arrived, and 
for the reasons hereinbefore given, the 
General Assembly may, with entire 
propriety postpone further legislative 
consideration of this phase of social in- 
surance until the changes in our na- 
tional, state and personal relations 
resulting from the war have been ful- 
ly readjusted.” 

William BroSmith is chairman of the 
Commission. 





COUNTERACTING ANARCHY 

By Robert W. Huntington, President 
Connecticut General 

Insurance probably does more to 
counteract the present anarchistic 
tendencies than any other business. 
Unhappiness and distress and igno- 
rance breed anarchy. Few wideed be- 
come anarchists who through self- 
denial and thrift have provided for 
their families and are laying up a 
provision for old age. Negligible is 
the number in families where the 
monthly income is provided by the 
insurance company. Now when the 
very fundamentals of society are ques- 
tioned, insurance stands as a bul- 
wark against any possible disintegra- 
tion in the state. The amount of life 
and endowment insurance voluntar- 
ily taken is stated to be larger per 
capita in the United States than in 
any other country. 














Business Books for Readers of 


THE EASTERN 


The Knack of Selling—3 vols.—$1.65 


The Knack of 
Selling is the 
boiled-down _ex- 
perience of hun- 
dreds of “star” 
business winners, 
Its three handy 
volumes cover 
selling complete- 
ly. It takes you 
through the suc- 
cessive stages of 
the sale, from 
the preparation 
on through to the 
close. You can 
understand the 
laws of selling 
mgeny 
ow to overcome 
weak points—win 
new confidence— 
increase sales by leaps and bounds, Each 
volume is divided into two parts, covering 
the phases of selling that are vital in win- 
ning success; 

1—Mapping out the canvass 

2—Managing the interview 

3—How and when to close 

4—Finding and correcting your weak points 

5—Getting in to see the prospect 

6—Acquiring the art of mixing 

Every successful man is a salesman, He 
sells his ideas, his services or his goods. 
He wins confidence, co-operation and loyalty 
through his ability to persuade and convince. 
The Knack of Selling makes it possible for 
almost every man to be possessed of real 
selling ability. 


UNDERWRITER 


How to Write Business Letters—$1.35 


Whatever kind of letter you must write— 
sales, collection, credit or complaint—make 
sure that satisfactory results will follow. 
Read, How to Write Business Letters, This 
practical work was produced after a careful 
study of more than 1,900 letters—some un- 
usually successful, others partially so, and 
some which failed of their purpose. This 
book tells why they were successful or why 
they failed. How to Write Business Letters 
takes the actual every-day correspondence 
you receive and shows you specifically how 
to answer it with the best results. Shows 
you with reproductions of actual letters that 
have sold goods, collected accounts, in- 
creased trade and prestige for some of the 
shrewdest correspondents in America. Here, 
too, are reproduced whole series of follow- 
up letters that have won countless dollars 
in additional profit. A careful reading of 
one of the Series alone may give you new 
ideas for your letters worth thousands of 
dollars. It isn’t necessary to tell you that 
letters are vital to your business. You 
know it. If they are forceful, “live,” dip- 
lomatic, powerful, larger returns are sure 
to result. This book tells how to make 
them so, 160 pages. Illustrated, 


MAIL THE COUPON 





Can you use these books in your busi- 
ness? If so, just check and fill out the 
coupon below and send us your check 
to cover the cost. We shall see that the 
books are sent to you, all packing and 
shipping charges prepaid. 
THE EASTERN UNDERWRITER, 
105 William St., New York, N. Y. 











The Eastern Underwriter, 105 William St., New York, N. Y. 


Please send me the books I have checked. My 


check to cover all costs is enclosed. 
How to Write Business Letters......$1.35 
The Knack of Selling—3 vols. ........ 1.65 


Sete mete etna tae ae et te eeeeees 





Fidelity Mutual 
Disability Clauses 
(Continued from page 10) 
is an option that is then open to the 
insured. 

Q. Does the double benefit involve 
a very great addition to the regular 
premium? 

A. No, the extra premium is only 
$1.50 per $1,000 on Ordinary Life, “In- 
come for Life’ and other Endowments 
where regular premiums are payable 
during the whole life of the policy. On 
Ten Payment Life the extra premium 
is $3.00 per $1,000; on Fifteen Payment 
Life, $2.25; on Twenty Payment Life 
and on Twenty Payment “Income for 
Life,” $2.00; on Twenty-five Payment 
Life, $1.75; on Thirty Payment Life, 
$1.50. These extra premiums are re- 
duced by 25 cents after the insured 
reaches age 60 because the double dis- 
ability income is not granted on disa- 
bility occurring after that age. 

Q. Has the insured the privilege of 
discontinuing the double benefit rider? 

A. Yes, upon written request accom- 
panied by the policy for endorsement, 
the provisions of the rider may be dis- 
continued and the premium according- 
ly reduced. 

Q. Are there any _ circumstances 
under which the provisions of the 
double benefit rider would become 
ineffective? 

A. Yes, if the policy be changed to 
paid-up or extended insurance or if the 
disability clause be discontinued 

Q. Does the double benefit rider 
cover suicide? 

A. No. It would be contrary to pub- 
lic policy to lend encouragement to a 
man contemplating self-destruction. 
Moreover, suicide is not an accident. 

Q. Why is the time limit fixed at 
sixty days in case of accidental death 
or accidental total and permanent dis- 
ability? 

A. It will be admitted that some 
time limit must be established to make 
our proposition definite. Otherwise 
complicating questions might arise 
that would lead to dissatisfaction. A 
sixty-day period is a reasonable provi- 
sion and affords ample time for an or- 
dinary accident case to qualify for 
double benefits. 

Q. Does the double benefit rider 
cover death from drowning? 

A. Yes, if purely accidental and not 
suicidal. 

Q. Will the double benefit rider be 
attached to policies of smaller amount 
than $12,000. 

A. Yes, it will be issued in amounts 
as low as $1,000. 

Q. Who originated the disability pro- 
vision in life insurance contracts? 

A. The Fidelity. The first policy of 
this kind ever issued in America was 
on the life of L. G. Fouse, then presi- 
dent of the Fidelity, and was issued 
October 16, 1896. 

Q. Who originated the double death 
benefit provision in life insurance con- 
tracts? 

A. The Fidelity. The first policy of 
this kind of which there is any record 
was issued by the Fidelity on the life 
of Moses P. Muse, Junction, Arkansas, 
February 10, 1904. 


Q. Who originated the idea of apply- 
ing the double benefit to the disability 
provision? 

A. The Fidelity, the originator of the 
disability and the double benefit fea- 
ture, is also entitled to the credit of 
combining them in this unique plan of 
protection. 





REVIVALS WITHOUT LOSS 

The Provident Life & Accident, Chat- 
tanooga, has made it a rule that all old 
policyholders who have been in the 
United States naval or military service, 
may revive their policies without loss 
of accumulations and be placed again 
in immediate health benefit upon the 
payment of the reguiar monthly prem- 
jum and the signing of a health cer- 
tificate. 
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PENNSYLVANIA’S NEW 
SIONER 


Thomas B. Donaldson, who has been 
appointed insurance commissioner of 
Pennsylvania, is an ideal man for the 
position. He not only is familiar with 
insurance problems as a result of special 
supervision work with the department 
covering a period of some years, but 
he is a scholar and a student of men 
and events. Fire underwriters first 
heard of Mr. Donaldson through his un- 
usually effective handling of the affairs 
of the American Union Fire of Philadel- 
phia. Due to the large number of stock- 
holders and the type of agency con- 
tracts which had been made, the liquida- 
tion of this company presented baffling 
questions, all of which were well 
handled by Mr. Donaldson. His work 
in connection with the Pittsburgh Life & 
Trust won the commendation of life in- 
surance men. It is the general opinion 
in insurance that Mr. Donaldson will 
make an exceptionally good commis- 
sioner of a State which has noz always 
had good commissioners in the past; 
often the department head was domi- 
nated by politicians. Fortunately, the 
deputy commissioner, Samuel W. Mc- 
Culloch, has given the State luyal serv- 
ice. 


COMMIS- 





HUBBELL A FORCEFUL FIGURE 

F. C. Hubbell, the new president of 
the Equitable Life of Iowa, has grown 
up with that company, his father, now 
chairman of the board of trustees, hav- 
ing been its founder. For years he has 
been recognized in life insurance cir- 
cles, particularly in the West, as a 
strong, forceful figure, a remarkably 
good financier, with a keen compre- 
hension of investments, and a company 
executive of unusual ability. 

His advice as a member of the board 
of trustees in moulding the financial 
policy of the company, especially with 
regard to character of investments, has 
been invaluable. Under his presidency 
the company will begin a new era of 
Lrogress. 

J. C. Cummins, the former president, 
under whose direction the company has 


grown so rapidly and soundly, will con- 
tinue as executive adviser, a new posi- 
tion which has been created for him. 
His work has been done well, and he 
can look upon its record while he was 
at the helm, with the satisfaction which 
comes from the contemplation of great 
achievement. 





“THE PRUDENTIAL WEEKLY 
RECORD” 

“The Prudential Weekly Record” was 
started a quarter of a century ago, and 
fifty-two times a year since then has 
carried to agents of the company a mes- 
sage which has been of assistance to 
them. Always constructive this mes- 
sage is in good humor. 

Contracts of other companies have 
not been criticised. Suggestions have 
been plentiful. In consequence, agents 
await its coming and read its pages 
eagerly. The publication well deserves 
the encomium written by President 
Dryden and published on the first page 
of the editorial number. 





THE LATE “GUS” ARMSTRONG 


Fire and casualty insurance men 
everywhere will regret the passing of 
A. T. Armstrong, a Syracuse agent who 
represented fire insurance companies 
and the Standard Accident. He was 
never too busy with his own affairs to 
co-operate in a movement for the gen- 
eral good of the insurance business. 
Big-hearted and broad-minded he was a 
popular figure at insurance conventions, 
and his genial personality and wise 
counsel will be missed at those gather- 
ings. 





MUTUALS TOO ACTIVE 





New York Brokers Will Consider 
Means for Meeting This Class 
of Competition 





A committee was chosen at the meet- 
ing of the New York Brokers’ Associ- 
ation last Wednesday to confer with 
the stock companies on the subject of 
meeting competition of mutuals. The 
brokers have become aroused at the 
extent of the inroads made by the mu- 
tuals upon many lines of business 
written by stock companies. 

The Association has 190 members de- 
spite withdrawals caused by the war 
and by a number of agency amalga- 
mations. 

A. C. Hegeman, chairman of the leg- 
islative committee, reported in detail 
on all bills now before the legislature 
and upon the hearings held in Albany 
Tuesday. The finance and grievance 
committees also reported. 

The following directors were elected 
for three years: Seelye Benedict, A. 
C. Hegeman, Geo. B. La Bovteaux, 
Jr., F. S. Little, Alexander M. Silvey. 

President Little said there are im- 
portant measures being discussed, such 
as 40 day premium payment rule, 39 
day binder, and the adoption of an im- 
proved profits form. It is the present 
intention to resume publication of the 
Bulletin, at the latest by next fall. 





MAY ENTER NEW YORK 
The merger of the Metropolitan and 
the Hibernia, of Chicago, will no doubt 
be completed by the middle of April. 
The capital of the merged companies 
will be increased to either $250,000 or 


‘$300,000. The managers do not expect 


to enter much new territory, but will, 
no doubt, enter New York partly for 
the reason that they would be more ac- 
ceptable when writing re-insurance for 
other companies. 








FRANK T. PARTRIDGE 





Frank T. Partridge, who has been 
appointed assistant to the president of 
the New England Mutual Life, has 
given that company long and faithful 
service, having joined its forces when 
a boy of eighteen and been gradually 
advanced to his present position, filling 
each post with marked ability. His 
first work in the agency department 
was aS an agency inspector and later 
he was made assistant superintendent 
of agencies. In 1914 he was made as- 
sistant secretary. Mr. Partridge is not 
only a life insurance man of unusual 
abilities and talent, but he has per- 
sonal characteristics which have en- 
deared him to a wide circle inside the 
company with which he is connected, 


and without. 
* * . 


John Buchanan, who has charge of 
the publicity of the Columbian Nation- 
al Life Insurance Co., was educated 
in Scotland through the medium of life 
insurance money left him by his father. 
His brother was too. This so impressed 
him with life insurance that when he 
became twenty-one years old, he walked 
into a Scottish life insurance office and 
asked to be insured. He was told to 
take a seat and informed that he would 
be waited on directly. In the course 
of half an hour or so, he was attended 
te, and the application signed. “I do 
not think the clerk was insulted when 
I came in and asked for insurance,” 
said Mr. Buchanan, “neither did he call 
for the police; nor did he treat me as 
a mother does a prodigal son whom 
she has seen for the first time in 


years.” 
* * # 


J. S. Charteris Black, foreign super- 
intendent of the Insurance Office of 
Australia, who is visiting New York, 
will go from New York to Canada 
where his Company will be entered. 
Mr. Black has had an unusually wide 
insurance experience, which was begun 
in Liverpool and has included London, 
Bombay, Melbourne and Sydney. For 
three years he was with an insurance 
company in Cologne, Germany. In dis- 
cussing the insurance situation in Aus- 
tralia, Mr. Black said that the insur- 
ance business in Australia is in a very 
prosperous condition; with a low loss 
record; and that the premium volume 
is large. From Vancouver Mr. Black 
will go to Japan, Philippines, China 
and India. 

* * * 

Wellington W. Bryant, of Kansas 
City, has been appointed chairman of 
the Committee on Statutory Legisla- 
tion of the National Fraternal Congress 
oi America. 


THE HUMAN SIDE'OF INSURANCE 





Harvey Thomas, manager of the pub- 
lication department of The Prudentia] 
Insurance Company, has taken up the 
cudgels for life insurance companies 
in protesting against some daily ja- 
pers charging a higher rate for insyr- 
ance than ordinary advertising, on the 
newspaper publishing theory in some 
offices that insurance advertising is 
financial advertising. In a letter jo 
“Advertising and Selling,” he writes: 
“Admitting, or insisting, that life in- 
surance is as much of a household 
need as an air rifle, a motorcycle, 0; 
yes, a cake of soap, why should it je 
obliged by some newspapers to pay an 
excessive advertising rate? In other 
words, what argument can be advanced 
for the rate-penalization of an adver- 
tising suggestion that the head of th, 
family of the bread winner should pre-- 
pare his loved ones against the day 
that comes to us all? This query wn. 
doubtedly is as old as the social evil, 
but what’s the answer? Why, some 
newspapers have even charged this ex- 
cess rate for Liberty Loan advertis- 
ing when the advertisement was signed 
by a life insurance company, and yet 
the same advertisement, if signed in 
the identical way by any. other busi 
ness, would cost five, ten or fifteen 
cents a line less. Why?” William ¢ 
Freeman, of “Advertising and Selling,” 
commenting editorially upon Mr 
Thomas’ letter, says: “During my long 
connection with newspaper advertising 
work I was never able to get it clearl, 
in my mind why publishers insisted on 
charging low rates for some classes 
of advertising and high rates for other 


classes.” 
* * & 


F. C. Buswell, president of the Na- 
tional Board of Fire Underwriters, and 
vice-president of the Home Insurance 
Company, left on Thursday for the Pa 
cific Coast. Mr. Buswell will be back 
in about four weeks. 





HEARING GIVEN FEARON 


BILL 


New York Measure to Prevent Giving 
Commission on Broker’s Own 
Risk 





There was a hearing in Albany this 
week on the Fearon bill prohibiting 
brokers from receiving commissions on 
insurance of their own property. A. C. 
Hegeman appeared against the meas- 
ure for the New York City brokers’ 
association and Glenn H. Johnson, 
Syracuse, for agents up state. B. E 
Watson, Syracuse, representing the 
Aetna, advocated the measure. The 
committee took no action. The im- 
pression gained by insurance men is 
that there will be none. 

Since the first of the year there has 
been considerable criticism by agents, 
brokers and companies on this subject 
It is not the idea of the Department 
to have any certificates issued to any 
persons who could obtain the brokerage 
on insurance covering their own prop- 
erty, thereby preventing various buil« 
ers aS well as others or their repre 
sentatives from obtaining such bro- 
kerage. 

The Department realizes that bro- 
kers or agents could readily exchange 
business with each other whereb) 
there would be no loss of such bro- 
kerage. Superintendent Phillips’ re- 
marks on the bill were favorable to th: 
brokers’ viewpoint. 





CHUBB BUYS BUILDING 


Chubb & Son have purchased for 
their own use the Armitage Building 
a six-story office structure at 54 and 56 
Stone street, extending through tle 
block to 87 and 89 Pearl street. 
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Will “Tribune” Start 
Insurance Column? 


“MAY DO SO,” SAYS HARRELL 








Most New York Columns in Past Have 
Wound Up in Cemetery—Found 
Competition Swift 





The New York “Tribune,” which is 
beginning to feature a business section, 
pbuilding up financial and commercial 
news, is considering the question of 
running an insurance column, but Ar- 
thur Harrell, one of the business man- 
agers of the paper, and well known in 
the William Street district, where he 
was formerly an insurance newspaper 
man, said to The Eastern Underwriter 
that nothing definite had been decided. 
It the “Tribune,” which is one of the 
livest sheets in the town and grow- 
ing rapidly, does put on an insurance 
column it will try to give the “Journal 
of Commerce” a run for its money. 

At the present time the “Journal of 
Commerce” seems to have a monopoly 
of the daily insurance field, as the New 
York “Commercial” column has not 
amounted to much since the editor was 
made a dramatic critic, market repor- 
ter and a few other functionaries. 
Probably, the publisher thought he 
could cover the insurance district from 
1@ to 10.30 o’clock every other Tuesday. 

The “Evening Globe,” the insurance 
editor of which was John Postgate, does 
not intend to resuscitate its insurance 
column. Postgate found it embarrass- 
ing and difficult to solicit advertise- 
ments for the “Globe” and write an 
insurance column therein when the edi- 
tcrial policy of the paper was to “rap” 
stock companies. Postgate, who had 
been editing a daily column in Pitts- 
burgh, got so uncomfortable that he 
preferred reading the page containing 
Dr. Frank Crane’s advice mush rather 
than the one where the editorials are 
run. That is cruel punishment for any 
man; so Postgate finally resigned and 
went to the “Literary Digest.” 

An insurance column, for some rea- 
son, has not had much attraction for 
daily paper editors in New York, al- 
though both morning papers in Chica- 
go run one. Occasionally, some paper 
would start a column, but generally at 
that time Sumner Ballard got busy,tossed 
his silk hat into a corner, donned his 
soft one, went out gunning for news 
like a real reporter working man, and 
it was not long before the new insur- 
ance reporter would find himself un- 
able to get news, and the column would 
die. Lots of people have wanted the 
New York “Times” to start a column, 
but Publisher Ochs can’t see it. 


FIRE INSURANCE DEPARTMENT 





Clarence A. Rich Joins 
Large Buffalo Agency 


WITH ARMSTRONG - ROTH - CADY 








Special Agent of National of Hartford 
Resigns—Began in Rochester 
Local Agency Office 





Clarence A. Rich, special agent of 
the. National Fire of Hartford, head- 
quarters at Rochester, N. Y., ani who 
has been one of the most prominent 
field men up-state, serving on the ex- 
ecutive and numerous conference com- 
mittees of the Underwriters’ Associa- 
tion of New York State, has resigned, 
and on April 1 will become a member 
of the large local agency of Armstrong- 





C. A. RICH 


Roth-Cady Company, Buffalo. This is 
composed of the old firms of Arm- 
strong & Husted, Roth & Fiske and 
Cady & Perkins. Mr. Roth, of this 
agency, was at one time president of 
the National Association of Insurance 
Agents. Mr. Rich was president at one 
time of the Western New York Field 
Club. 
Began With Ashley Agency 

Mr. Rich started in the local agency 
business with Egbert F. Ashley Com- 
pany, Rochester, where he learned the 
fundamentals of an insurance agent’s 
office. From there he went with the 
Underwriters’ Association of New York 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 








-——THE AUTOMOBIL 


INSURANCE COMPANY | 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 | 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 





FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 


REGISTERED MAIL 


Affiliated with 
ZETNA LIFE INSURANCE CO. 


AETNA CASUALTY & SURETY CO. 





WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 




















State as an inspector, where his work 
attracted the attention of the National, 
of Hartford, which Company made him 
an assistant special agent in the New 
York State field, headquarters at 
Utica. He was transferred to the 
suburban field; from which he went 
back up-state, having charge of the en- 
tire New York State field. As the 
business grew the field was divided, 
and Western New York territory was 


-given to him, with an assistant. 


Mr. Rich will be a valuable acquisi- 
tion to the Buffalo agency, as he is a 
hard and enthusiastic worker, and 
knows the fire insurance game all the 
way through. 





COMMISSIONERS’ MEETING DATES 


The National Convention of Insur- 
ance Commissioners will hold _ its 
spring meeting in St. Louis, April 15. 
The annual meeting will take place at 
Hartford, September 9-12. 


TH 


WILLIAM H. 


WILLIAM STREET CONGESTION 





Cc. L. Case Favors New Building Pro- 
ject—Against Moving Insurance 
District Out of Town 





Asked by The Eastern Underwriter 
for his judgment on the solution of the 
pressing space congestion situation in 
the insurance district, Charles Lyman 
Case, United States manager of the 
London Assurance, said this week: 

“I very much hope that the present 
building scheme of a committee of in- 


-surance men, of which Clarence Porter, 


of the Commercial Union is chairman, 
may become an accomplished fact. At 


this time I see no other solution. I 
am not in favor of undertaking to move 


the insurance district to Staten 
Island, Harlem, Yonkers or even to 
Newark.” 


E 
KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 


GRANITE STATE FIRE INS. CO. OF PORTSMO 


UTH, N. H. 


COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 
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“Gus” Armstrong Dead; 
Popular With Agents 


MANY ATTEND HIS FUNERAL 


Man of Sterling Qualities and High 
Ideals—Syracuse Papers Mourn 
His Passing 


The death of Augustus T. Armstrong, 
a prominent Syracuse agent, former 
commissioner of jurors of Onondaga 
ccunty, and active in club and civic 
life of that city, caused widespread re- 
giet. Mr. Armstrong was a familiar 
figure at insurance conventions and at 
Albany hearings. He was born in 
Pottstown, Pa.; his first work was on 
a farm; and he entered the insurance 
business in Syracuse in 1894. 

The funeral was a large one. From 
out of town came Col. N. E. Turgeon, 
Edward H. Warner and N. C. Spencer, 
of Buffalo; John Kavanagh and G. T. 
Amsden, Rochester; A. T. Mathews, 
Watertown; O. S. Bogardus, of Fulton; 
John Thoms, Detroit, and several fire 
insurance special agents. 

Will Be Missed at Conventions. 


Among the tributes paid to Mr. Arm- 
strong, and received by The Eastern 
Underwriter, was this from John L. 
Tiernon, Jr., president New York State 
Association of Local Insurance Agents: 

“In the death of A. T. Armstrong the 
New York State Association of Local 
Insurance Agents has sustained a great 
loss. ‘Gus’ Armstrong was a man of 
sterling qualities and high ideals and 
was always working to improve the in- 
surance conditions in this state. While 
it was not my privilege to know the 
deceased intimately, I had the highest 
respect for his judgment, and availed 
myself, in my capacity as president of 
the state association, of his counsel.” 

Major F. V. Bruns said: 

“By all men in his sphere of ac- 
quaintance he was_ respected and 
loved; wholesouled, true, unselfish, a 
friend always and now in death a liv- 
ing memory of all that man may at- 
tain to in his dealings with men. A 
noble character has been taken from 
our sphere.” 

The Syracuse papers printed edi- 
torials about Mr. Armstrong, one such 
editorial following: 

“Able, energetic, affable and of the 
highest integrity, he made the same 
success of his life work as he did in 
ccmmanding the love of many and the 
esteem of all with whom he came in 
contact. He brought to the jury system 
of the county an excellence and effi- 
ciency its friends had never dreamed 
possible for it to possess. With the 
same unselfishness and zeal, and actuat- 
ed by the spirit of unfaltering loyalty to 
country he always showed he bade God- 
speed to two of his sons off to war in 
Europe, and devoted almost his entire 
time since October, 1917, as a member 
of the Second District of the County 
Draft Board.” 





WANTS JERSEY RATE PROBE 
Resolution Again Bobs Up in New 
Jersey Legisilature—Nolan Author 


This Time 


A joint resolution by Assemblyman 
Nolan, of Hudson County, has been 
introduced, providing for a committee 
of three assemblymen to investigate 
the methods employed by insurance 
companies in fixing rates in New Jer- 
sey, and to report to the legislature 
what they find. 

This is another attempt to re-intro- 
duce an old subject. Last year the 
resolution was not reported out of the 
Committee. 





Mark T. McKee, of the Insurance 
Federation, is an active figure in the 
new association to fight the Bolshevik 
which is being launched by the Na- 
tiona] Association of City Editors. 


Re-Affirm Action 
On Mixed Agencies 


MUTUALS TO BE DROPPED 


State Association’s Meeting at Syracuse 
—District Committees to Meet 
With Agents Semi-Annually 


At the last meeting of the Under- 
writers’ Association of New York 
State, the action of the association in 
reference to admission of mutual and 
co-operative companies in association 
agency offices was reaffirmed. Agencies 
having mixed representation will be 
obliged to give up the mutuals and co- 
operatives. Developments will be 
watched with great interest. 

It was decided that district commit- 
tees will meet twice a year—in May 
and October—with local agents for the 
purpose of discussing county affairs 
along constructive lines, and helping 
agents to improve general conditions. 

Frank Crittenden has been making 
a good chairman of the executive com- 
mittee, while Frank B. Decker’s work 
with the state association has also 
been praised. 

Secretary Potter attended the Phil- 
lips rate hearing in Albany. 

The annual meeting of the associa- 
ticn will be held at Syracuse, June 
12-13. 





ELECT VISSCHER PRESIDENT 


Special Agent of Royal Made Head of 
Western New York Field 
Club 


The Western New York Field Club 
on Friday last, elected officers for the 
coming year as follows: 

President, H. S. Visscher, Royal; 
vice-president, J. M. Donald; secretary 
and treasurer, W. E. Boyd, Jr. 

Members of the executive committee 
are: R. W. Wight, chairman; Messrs. 
Patten, Stuckhart, Richards and Wolfe 





A report of the National Board of 
Fire Underwriters on New Bedford, 
Mass., is criticised in local newspapers. 


ee 


NEW YORK STATE DEPARTMENT 


HUMBOLDT, FIRE OF PA. TEUTONIA FIRE OF PA, 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER. 














SCHAEFER & SHEVLIN 
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New York, N. yY. 
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GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business Phones John 1167, i168 


100 William Street 

















INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 




















BRITISH AMERICA 


ASSURANCE CO. 
Incorporated 1833 
(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


Surplus in United States 
Total losses paid in United 
States from 1874 to 1917, 
inclusive 
W. B. MEIKLE, Pres. & Gen. Mgr. 








HOME OFFICE 











Renresented at 
95 William ]Street, 





S. C. BISHOP CO. 


AGENTS FOR 
NEW - JERSEY 


Phone, 447 John——588 Elizabeth 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORE 


208 Broad Street, 
Elizabeth, N. J. 























307 FOURTH AVENUE 


LOGUE BROS. & CO,, Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 
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ADEQUATE | 
FACILITIES 





CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
325 WALNUT STREET 


SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA, PA. 





ALL LINES 


PENNSYLVANIA NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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From the Diary of a Suburban 
Agent About Special Agents 




















What a gay life they lead. Nothing 
to do but travel in the summer, but 
now, when travel is bad, they cultivate 
the Suburban territory. Had six calls 
last week. 

They talk about everything but 
what’s really on their minds, until just 
as they are leaving, and then, casual- 
ly, as an afterthought, we hear the 
truth. 

Don’t hesitate to tell us right off the 
bat what’s really on your mind, gen- 
tlemen! 

We know you want more premium 
income, or, maybe, last month’s bal- 
ance, because we are the “only agency 
still outstanding,” or you want us to 
stick some other company with that 
last line we “thought” was so good. 

And, O Mr. Special Agent: 

Don’t weary us with comparative 
statements. Figures are too damning. 
Leave a little to our imagination. 

Don’t try to make us believe an in- 
surance company is a charitable insti- 
tution. The highest compliment we 
can pay them is to agree that they are 


in business to make a profit. So are 
we. 

Don’t ever start an argument. Re- 
member you are on our home grounds 
and the crowd is with us. Besides, we 
like to argue too much ourselves, and 
it usually takes up more time than it 
is worth. 

Don’t forget to tell the examiner that 
the less we are bothered the more we 
like the Company. 

Don’t always thrust a cigar at us. 
We like them, but sometimes we would 
like to have you try one of ours. 

Don’t think agents rate companies 
by the number of figures in the policy 
series number, except inversely. Long 
number series leave less room in the 
premium column. The more up-to-date 


companies have adopted a _ system 
whereby long number _ series’ are 
avoided. 

Don’t tell us when you have a 


“hunch.” Just reinsure the line. 
Don’t take us too seriously. We like 
to be frivolous. 
Philip A. Murray, Mt. Vernon, N. Y. 








ESTABLISH YONKERS BRANCH 





Clark, Lee, Tibbits Co. Puts W. F. 
Ryan in Charge—Engineering and 
Appraisal Departments 





The Clark, Lee, Tibbits Co., T. Fred- 
erick Lee, president, White Plains, N. 
Y., have established an office in Yon- 
kers, N. Y., 55 Warburton avenue, Will- 
iam F. Ryan in charge. 

Clarke, Lee, Tibbits Co. now operate 
four branch offices: Peekskill; Port 
Chester, 144 Westchester avenue, D. H. 
Roney in charge; 92 William street, 
New York City, Edwin C. Conrad, man- 
ager. 

This agency has established an en- 
gineering department in charge of 
George F. Hoyt, formerly of the Subur- 
ban Fire Insurance Exchange and an 
appraisal department managed by 
Charles M. Seligman. 

The business of Clark, Lee, Tibbits 
Co. has so grown in the past year that 
they have taken in addition to their 
present quarters on the main floor, In- 
surance Building, 171 Main _ street, 
White Plains, a suite of eight offices 
on the floor above where the various 
departments of the business will be 
conducted. 





WITH MILLER & MALTBIE 
Frank V. Cooper, a well-known auto- 
mobile adjuster, has gone with Miller 
& Maltbie, New York adjusters for the 
assured. 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U. S. Cash Assets, Dec. 31, 1917 
Surplus - ~ . - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 . . - - . 









JOHN H. KNOX DEAD 





At One Time Well Known Agent— 
Retired from Knox & Mead Co. 
Some Years Ago 





John Hugh Knox, for years a promi- 
nent insurance agent in Troy, died on 
Sunday night. He was born in Troy 
in 1845, was graduated from a military 
school, became a salesman, and in 1878 
went into the insurance business. In 
1888 the firm of Knox & Mead was 


formed in Troy. It is now Knox & 
Mead Co. He retired several years 
ago. 


Mr. Knox was a member of many or- 


ganizations, was unusually musical, and . 


at various times sang solos in Troy 
churches. J. Somes McClellan is pres- 
ident and treasurer of Knox & Mead 
Co., and Frank M. Chandler is secre- 
tary. 





WILL WRITE RIOT 
The Fireman’s Fund will write riot 
and civil commotion insurance through 
its Western department. 





WILL PAY BUT 20 PER CENT 

The New England Automobile Con- 
ference has sustained the original com- 
mission rule of the National Confer- 
ence and has instructed New England 
Conference members to pay only 20 per 
cent commission -in Providence and 
other New England cities. The rule 
has already been upheld in other terri- 


ELEVEN DAY FIRE 





Seaboard Warehouse Corporation Car- 
ried $486,000 Insurance—British 
Canned Goods Escape 





The Seaboard Warehouse Corpora- 
tion loss in East Forty-eighth street was 
covered by about $486,000 insurance. 


The fire burned for eleven days, there 
having been a large amount of sulphur 
and hemp on the premises. An inter- 
esting feature was the separation of 
the floors from the walls. There was 
very little loss on the vast amount of 
cunned goods owned by the British 
Government, although it is not known 
by local adjusters whether this was 
covered by insurance or not. 





City of New York Insurance Co. 


HOME OFFICE 
MAIDEN LANE AND WILLIAM STREET, 


NEW YORK 
STATEMENT SHOWING CONDITION OF COMPANY JANUARY ist, 1919 
ASSETS LIABILITIES 
Bonds and Geocks 2 o..cscccscess $1,363,404.00 Reserve for Unpaid Losses $123,373.00 
Cash in Banks and Office...... 142,457.94 Reserve for Unearned Premiums 877,221.65 
Net. Prems. in course of collec- Reserve for all other Liabilities 40,000.00 
ON cpeineh ad inwsentioivessanaos 236,655.87 Cash Capital......... $600,000.00 
Mortgage Loans on Real Estate 256,250.00 Net Surplus ........ 421,231.08 
Reinsurance Due on Paid Losses 50,612.26 . 
Accrued Interest ......ccccccccss 12,445.66 Surplus to Policy Holders. $1,021,231.08 
NE IN Saiceravngescees *$2,061,825.73 Total Liabilities . $2,061 ,825.73 
*Includes excess deposit of $11,678.76 in Virginia. 


COMPARATIVE STATEMENT 


Assets Net Premiums Premium Reserve Net Surplus 
ROP kweaes $2,061,825.73 $1,106,024.86 $877,221.65 $421,231.08 
Cee 1,809,690.99 838,542.57 755,824.86 344,659.13 
oo ee 1,662,617.51 718,504.69 664,852.96 321,468.55 
| eet 1,562,650.29 665,387.15 616,744.43 288,711.86 
SPs 8 sa ses 1,503,956.42 537,333.76 560,671.27 236,865.52 











GENERAL AGENTS WANTED 





INDEMNITY MUTUAL 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


3 So. William St. 


Automobile 


MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
Surplus Home Office Statement...... 11,727,022 


$830,150 


APPLETON & COX, Attorneys 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 

Surplus 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 

LTD., OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States State- 


ment 6 
Surplus Home Office Statement.$7,433,611 


NEW YORK 


AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 





























Iverpool 


$16,153,068.57 
4,793,978.55 
3,239,491.00 
1,427,290.00 


1,051,543.00 


amo Eondon 
m Globe 
Insurance 


CIMICED 








0, 


Over $155,000,000.00 


Losses Paid in the United States 


HUGH R. LOUDON, Manager 
J. B. KREMER, Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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Rating Conference 
Committee of Seven 


WILL MEET PHILLIPS ON MONDAY 


Some Memoranda at Albany Hearing 
—Mill Mutuals and Casualty Com- 
panies Exempted from Bill 

When Superintendent 
ed the rating bill conference at Albany 
he 
representatives of 
rating organizations 
He looked 
manifested 
After the 
profits, was dis- 


Phillips open- 


last Thursday, found facing him 


seventy-five insur- 
ance 
and 

prised at 


companies, 
agencies. sur- 
the interest 
the large attendance. 
which would “fix” 
cussed, a conference committee was 
appointed, on the suggestion of J. J. 
Hoey, of the Continental, composed of 
representatives of board, non-board, co- 
operative and mutual companies sub- 
ject to call by the Superintendent for 
further conference. They will meet 
Mr. Phillips on Monday. 

The stock company representatives 
are H. A. Smith, National; C. A. Lud 
lum, Home; John Wickser, Buffalo: 
and J. J. Hoey. The two non-board 
representatives are R. B. Smith, coun- 


local 
by 
bill, 


sel for the non-board comnanies oner 
ating in this state; and N. A. Weed, 
Republic Fire of Pittsburgh. There 


are two representatives of mutuals, the 
chief of which is Herman Ekern, form- 


er Wisconsin superintendent, and 
counsel for the mutuals. 
Casualty Companies Exempt 
At the conference the Superintend- 
ent announced that there was no in- 
tention of having the bill cover casu- 


alty, surety or steam boiler companies. 
He also said that mill mutuals, which 
operate on the deposit premium basis, 
aiso would be exempt. 
In the discussion at 
the general opinion that 
acted, would serve to disarticulate 
the four rating organizations of the 
state, and nullify the work already ac- 
complished by them. While that work 
may not be all that it should be, it has 
progressed and improved since the in- 
surance department undertook super- 
vision of it, and a continuance of such 
progression, improvement and super- 
vision is much more worth while than 
to wipe it all out, which is what will 
result if the conditions of the bill are 
enacted into law. 
Belonging to More Than One Bureau 
In reference to the provision that no 
company may be a member of more 
than one rating bureau it was pointed 
out that if this is intended to drive all 
companies intc one association, it in- 
troduces disintegration at, the outset, 
for it violates a common law of nature. 
Different animals don’t herd together; 
different kinds of birds don’t flock to- 
gether; different fish don’t run togeth- 
er. and nothing can, or will, make them 
stay together against their will or in- 
stinct, except tight enclosures or cages 
or tanks, and even then they will turn 
upon and kill one another. Let each 
kind of company have its own associa- 
tion, but require the same kind of work 


Albany it was 
the bill, if en- 


or information or general observance 
from all. 
In reference to the provision that 


eech member shall have one vote, one 
rating man, in a memorandum, asked if 
this meant each company. Are “Un- 


derwriters’ Agencies” to be regarded as 
separate member they being neither 
associations nor corporations ‘“author- 
ized by the state’? 

The bill would not permit companies 
to charge rates which may be either 
more or less than the rates fixed by 
the association of which it is a mem- 
ber. Along this line it was argued: 

“What stabilization of rates would 
there be with such encouragement given 
to cut them? And yet stabilization of 
rates is the chief end to be sought by 
the state, if rating organizations are to 
stand for anything worth while. What 
inducement will there be to go to the 
expense of inspecting a risk, computing 
a schedule rate upon it, and publishing 
that rate, if all such work and expense 
is accompanied by the knowledge that 
any member may cut the rate to pieces 
as soon as it appears? What would be- 
come of railroad rates, telephone rates, 
telegraph rates, post office rates, if they 
might be cut at the sweet will of any 
company, or agent, or postmaster? 

“The best interests of the public are 
never served by cutting properly es- 
teblished rates but by establishing the 
lewest rates consistent with security 
and reasonable profit. Let there be as 
many rating organizations as the com- 
panies may choose to form, but require 
each organization to do similar work, 
even though only one company be in it. 


That is, require each organization to 
maintain an office, adopt schedules, 
make inspections, compute rates and 


publish tariffs for the public’s informa- 
tion and do not encourage one com- 
pany to steal the work of another at 
the public’s expense.” 

The provision that companies shall 
report annually before March 1 of each 
year also did not meet with favor. 

This would impose a heavy burden 
upon the companies at the very season 
of the year when they are already most 
heavily burdened in getting out the fig- 
ures for annual reports to forty-eight 
different insurance departments. A 
tabulation based upon segregations for 
the past ten years is impossible of at- 
tainment. The figures simply can’t be 
dug out by the companies now exist- 


ing; and they have disappeared for 
the companies that meanwhile have 
gone out of business. 


Treating All Classes Alike 

“All existing fire insurance rates shall 
be uniformly increased or decreased by 
percentage addition or deduction.” 

This would treat all classes alike, al- 
though some may have caused high 
losses, and others may have produced 
high profits, by reason of which only 
the first would call for increases and 
only the second for decreases. Why 
should the sins of the goats be visited 
upon the sheep, or why should the in- 
nocence of the sheep be bestowed upon 
the goats, in any such fashion? 

The carrying out of this plan would 
result in one of two things, viz.: first, 
no policies would be written up during 
the last three months of the year if a 
percentage reduction was in sight, to 
become effective the first day of Janu- 
ary following; or second, all outstand- 
ing business would be cancelled and 
rewritten for as long a term as possi- 
ble if a percentage increase was in 
sight. Moreover with a percentage de- 
crease declared and e‘fective, all out- 
standing contracts written at higher 
rates would be brought in to be can- 
celled and rewritten. 
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THE YORKSHIR 


LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 


INSURANCE CO., LTD. 
OF YORK, ENGLAND 
Established 1824 


“The Leading FIRE [INSURANCE Co. of America” 


L819 


WM. B. CLARK, President 


One Hundred Years of Service 


Losses 


Paid over $174,000,000 
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NATIONAL UNION 
FIRE INSURANCE COMPANY 


OF PITTSBURG, PA. 


STATEMENT JANUARY I, 1919 


(PENNSYLVANIA STANDARD) 


$1,000,000 
2,930,654 
1,824,414 
5,274,000 
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RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


AND EXPLOSION INSURANCE 
’ U. S. BRANCH, 80 Maiden Lane, New York. 
FRANK & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting 

















Manager. FRANK B. MARTIN, Asst. Manager. 
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Salonica Losses Total 
120 Million Pounds 


BRITISH COMPANIES PRAISED 








H. S. Milligan, of North British, Chair- 
man of Committee Which Handled 
Details of Adjustment 





Some interesting remarks appear in 
a recent issue of L’Asphalistis as re- 
gards the Salonica conilagration. The 
paper says the matter is almost entire- 
ly settled, thanks to the good will and 
generosity of the English companies, 
to whom all the other companies en- 
trusted the task of finding an accepta- 
ble basis of settlement. The English 
companies before any decision had been 
come to on the matter, had sent rep- 
resentatives to Salonica, and under the 
presidency of H. S. Milligan, of the 
North British, they examined all the 
details of the conflagration with an im- 
partiality entirely English in the proper 
sense of the word. The delegates tried 
to secure evidence as to the cause of 
the fire. The question of the part 
played, positive or negative, of the 
Greek military authorities and those of 
the Allies in the work of extinguishing 
the fire, and of the salvage of moveable 
property in general. At the same time 
they enquired as to whether the town 
water supply had failed on account of 
the warships, hospitals and other extra 
consumers. It must be noted that the 
question of the interference of the mili- 
tary authorities was regarded as of 
great importance. In fact, the condi- 
tion of the policies of the North Brit- 
ish, and the Lancashire do not compel 
the companies to pay an indemnity in 
the case of a fire occurring in a coun- 
try under martial law, or in a state of 
siege, for it is pre-supposed that in such 
a case the local and municipal authori- 
ties would not have the initiative of 
working to extinguish the fire. In the 
same way the companies are not 
obliged to pay in the case of pillage 
and robbery. 

Three Companies Slow 

The companies have paid out at Sa- 
lonica sums amounting to 120 millions. 
The larger part of these indemnities 
was paid, as we have just stated, by 
the North British & Mercantile, whose 
losses amounted to 30 millions. Next 
cume the Sun, and after, on equal con- 
ditions, the Northern, General, Patri- 
otic, Western, Lancashire, Union. of 
London, ete. Among the French offices 
the Union de Paris was the most heav- 
ily interested. Of the 120 millions 100 
have — been paid, according to 


| BROKERS ACTIVITIES "| 





SUED FOR PREMIUM 


Contractor Refused to Be Bound by 


2.24 Rate and Then Got .50 Cent 
Rate Instead 


An action which will interest brokers 


has been brought against the Osca- 
wana Building Co., of this city, for the 
collection of a premium. This com- 


pany was doing some Government con- 
tracting work in Washington, and 
asked an uptown broker to place a line 
of insurance thereon at the best rate 
he could get. Eventually, the contrac- 
tor received a bill for a premium of 
$1,200, which it thought excessive and 
cancelled the insurance. Arrangements 
were then made with another broker 
who placed the insurance at a rate of 
fifty cents, the rate obtained from the 
former broker being $2.24. The con- 
tractors say that they do. not under- 
stand the difference in rate, alleging 
that at least one of the companies was 
ou the risk at both rates. It refused 
to pay the premium of $1,200 and is be- 


ing sued. 
* 7. = 

Mortgagees Chief Over-Insurance 
Sinners 

In a talk before the New York 


Building Managers’ Association a few 
days ago, Willis O. Robb, of the New 
York Fire Insurance Exchange, dis- 
cussed over-insurance. The chief sin- 
ners, he said, were the mortgagees, 
who insisted upon full coverage to the 
amounts of their mortgages. As an ex- 
ample he quoted the case of a down- 
town building, valued at $400,000, 
which, with the land, was held worth 
$1,900,000, the difference being the 
amount of the mortgage which the 
holder insisted should be protected by 
a fire insurance policy for the full sum. 


Get Magnolia Oil Co. 

The line of the Magnolia Oil Co., for- 
merly handled by the Globe & Rutgers, 
has gone to the oil pool. 
the Suietions 
Chamber. The 


made to the Greek 
companies who have 
not yet paid, although the relative 
statements have already been drawn 
up, are the Assicurazioni Generali, the 
Baloise (which has just commenced 
during the last few days to pay) and 
the Ottomane. 
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New Jersey. nsurance Co. 


Capital: 
One Million Dollars 


C. P. STEWART, President 


GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 


WESTERN DEPT.: Insurance Pra Bldg., Chicago, Ill., H.H. INGALLS, Mer. 
PACIFIC COAST DEPT-.: Mills Bldg., San Francisco, Cal., W.W. ALVERSON, Mgr. 
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Head Office: = 

40 Clinton St., NEWARK, N. J. = 
J. B. GUTHRIE, Secretary = 
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LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 





NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 


May Enter Europe 

(Continued from page 1) 
with Fester & Folsom, this city, buat 
severed his connection in 1912. At the 
office of Fester & Folsom it was stated 
that nothing was known about the 
plans of the A. F. I. A. Mr. Douglas 
has a great many influential friends in 
England, two of them being Bonar 
Law and Lord Beaverbrook, the latter 
originally a prominent Montreal man. 

The American Foreign Insurance As- 
sociation has received a report from 
Arthur C. Bailey, of the Home, and 
U. O. Michaels, of the Insurance Com- 
pany of North America, on the situa- 
tion in Brazil. This will soon go to 
members. At the present time they 
are in Argentine, and from there will 
gc to Chile. 

Howard P. Moore, of the Home, is 
now in Australia, from where he will 
sail for the Philippines, going later to 
Japan and China. 











General Insurance Agents 


Surplus Lines Accepted Up to 
$500,000 


Represent 
Eighteen Companies 


411-13 WALNUT ST. 
PHILA., PA. 











Northern Asse. Co., . 
Commonwealth i of N. ey 
Detroit F. & M. . Co. of Mich. 

145 MONTAGUE STREET, 


Tek phones: 


Ltd. of E 


LEWIS & GENDAR, 


New York City Agents 


Commonwealth Insurance Co. of New York 
Telephones: John 63-44-65 QNE LIBERTY STREET, NEW YORK CITY 
Brooklyn and Suburban Agency 


Main 6370-6371-6372 


Piegnes' s Inc. Co. of New Jersey 
Globe & Rutgers Inc. of N. Y. 
Employers’ Lia. Assce. Corp. of London 


BROOKLYN—NEW YORK 








CRUM & 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


GENERAL AGENTS 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


FORSTER 


NEW YORK CITY 


The North River Ins. Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. 


San Francisco, California 








Conservative -- So 








ASSETS 
DEE. ca cccuintdcsnascenksons $950,505.65 
Stocks and Bonds...ccccccccccce W2,499. 
_ 5 eee 103,540.90 
Cash in Office and Banks...... 162,884.18 | 
Interest Due and Accrued...... 16,915.50 | 
| eee eee 392.50 
Agents’ Balances ... oe 180,375.54 
Collateral Loans 32,643.75 
Re-insurance Losses Due From 
Other Companies .....csccccee 858.52 
$1,750,616.04 | 


EDWARD HEER, Vice-Pres. & Secy. 


THE SUPERIOR Fike .NSURANCE co. 


Statement January 1, 1918 


A. H. TRIMBLE, Doaritant 


und -- Progressive 


| LIABILITIES 
So ae $ 300,000.00 
Unadjusted Losses ............. 93,290.82 
OIG. seandipdonissddcuroixecesesn 1,024 694.02 
|| Other Liabilities ............06. 28,500.00 
Erman ae 304,131.20 
$1,750,616.04 


. W. SCHRATZ, Asst. Secy. 








INTE 


STRENGTH 


HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 





Works in Harmony with American 





A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 


GRITTY SERVICE 


117 ir : 
nie 
. ” Jal. om 
JAMES H. BREWSTER, Mer. 
Hartford, Conn. 





Agency Principles and Practices 











Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 
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Submit Farmers’ 
Auto Insurance Rules 


FORMS FOR USE IN’ WEST 


No Notes Taken for Premiums—Com- 


mission 20 Per Cent—Sample 
Policies 

The farmers’ automobile advisory 
committee of the Western Automobile 
Underwriters’ Conference has submit 
ted the following special rates, rules 
and forms writing farmers’ cars 
on the term plan, to be effective on 
and after April 1. 

In addition to the rules contained 
in the report of the committee, an ad 


for 
1Ot 


ditional rule has been added, limitine 
the commission on this class of busi 
ness to twenty per cent. 

The report of the committee follows: 
wnat OF F ARME RS’ 
AUTOMOBILES 
The only ination to om written under 
Farmers’ ‘Term Policies are those owned by 
Farmers living upon and operating farms, and 


automobile to be 
It is not permissible 


domiciled upon 
to transter 


the insured 
farm property, 


the coverage under this policy to any lo 
cation other than farm property. 
POLICY 
The Special Farmers’ Automobile Policy to be 


a term of three year 


DIMINISHMENT 


issued only for 


AUTOMATIC 


The Special Farmers’ Automobile Policy (three 
year term) to provide for automatic diminish 
ment at the rate of 3 per cent per month for 
the first 24 months and 1% per cent per month 
for the remaining period of the contract. 
OOVERAGES TO BE WRITTEN U — R 

TERM FARM AUTOMOBILE POLICY 

The Special Automobile Term Farm Policy to 
provide coverage for Fire, Lightning, Theft and 
Tornado, Forms to be provided for the writing 
of the following combination of hazards: Fire 
and Lightning; Fire, Lightning and Tornado; 
Fire, Lightning and Theft; Fire, Lightning, 
Theft and Tornado, 

UNIFORM APPLICATION 

We recommend a uniform application andl 
daily report and form of coverage under Farm 
ers’ Three Year Automobile Policies (as to 
coverage and not to arrangement) be made 
mandatory, We are submitting with this. re 
port sample forms, ete,, which have — the 


recommendation of the Committee, 
MANDATORY POLICY FORMS FOR 
ERS’ AUTOMOBILES: 
four forms of coverage 
to have two 
attached 


FARM 


In order to write the 
outlined it will be necessary 
Farmers’ automobile policy forms to be 
to the Standard Automobile Policies. 

1. A Special Farmers’ Automobile Policy form 
to be designated as Form “A,” containing only 
the special conditions of the Farmers’ Term 
Policy. This form to be used in connection with 
the Standard Automobile Policy form when 
covering the hazards of fire and lightning on 
farmers’ cars, and also to be used in connection 
with Standard Automobile Policy form when 
covering the hazards of fire, lightning and theft. 

2. A Special Farmers’ Automobile Policy form 
to be designated as Form “B,” containing Tor 
nado coverage beside the special conditions of 


the Farmers’ Term Policy. This form to be 
used in connection with Standard Automobile 
Policy when covering Fire, Lightning and Tor- 
nado on Farmers’ cars, and also to be used in 
connection with Standard Automobile Policy 
form when covering the hazards of Fire, Light 
ning, Theft and Tornado, 

NODE: Attached hereto you will find two 
different suggested Farmers’ Policy Forms “A” 


and “B” as described above. 


VALUED FORM OF POLICY 
Valued Form of Policy not to be issue 


d. 
AUTOMOBILES 


RATES FOR — RS’ 
NEW OARS: 
It has been sugge sted that the following rates 
apply: 
ame Ge GAN, dds isc ctvcvecveccess $2.50 
EE ehandshdueneseksivatditsvctananeatdar 1,50 
EN Wah bennadudciaviudeskciencoreceees 50 
SUN COR in cidescicnsiesecorcnvens $4.50 
For automobiles one year old and not over 


rate, and for 


add $1,00 


50 cents to the 
and older 


two years old add 
automobiles two years old 


to the trate. 

NOTE: The term rates to be prescribed for 
Farmers’ automobiles are not subject to any 
credits ’ 

AMOUNTS OF INSURANCE ° 

The amount of insurance on new cars shall be 
at the option of the Company, not exceeding 
cost to Assured, One year old and two year 
old cars to be written at the amount arrived at 
after applying the Sy gr oye clause (as con- 


tained in the policy) to the list price of the car. 

It is the suggestion of your Committee that in 
States where it is necessary to file automobile 
rates and forms that these be filed in conjune- 
tion with the present farm rates and not with 
the automobile rates. 

SPECIAL RULES: 
Cars shall be written on the cash 
No notes to be taken for premiums. 
Automobile Policies may be 
written under the recording or under the appli- 
cation plan, but in either case answers must be 
obtained to the questions asked under the uni- 
form daiily report and uniform application 


blank, 


Farmers’ 
plan only 
Special Farmers’ 


Insurable Limits 
May Be Advanced 


WEST HAS ASKED FOR INCREASES 


Opinion Divided in Eastern Field—Used 
Car Prices Expected to Drop 
After Spring 


Insurable limits under automobile 


fire and theft policies have been engag- 
ing the attention of the Interim Execu- 
tive Committee of the Conference. The 
national body has given its assent to 
an increase in the limits, but leaves 
the whole subject at the option of the 
local conferences. 

The Western members have gone on 
record as favoring a moderate in- 
crease. The South and New England 
are not asking for any and in the East- 
ern Conference opinion is divided. 
Thers is considerable support given to 
the belief that after the busy automo- 
bile season is over there will be a drop 
in the prices asked for used cars. 

The Pacific Coast has not entered 
into the argument, as it is still operat- 
ing on the old schedule of rates and 
limits. 

In any event limits that may be es- 
tablished must be subject to revision 
after July 1, and any advances that 
may be made are contemplated to be 
somewhere between what they were 
under the old schedule and the new 
one adopted recently. 

PORM FOR FARMERS’ AUTO 
MOBILES ONLY 
Automobile 


POLICY 
(Containing (Special Farmers’ Policy 
provisions). 
Model Year........ Trade Name........ Type of 
Body (If Truck, state tonnage)........ Factory 
Number.........Motor Number........ List Price 
.sseeeeeMotive Power.........Number Cylinders 
re Advertised Horse Power........ 
The facts with respect to the purchase of the 
automobile described are as follows: 
Purchased by the Assured, Month........ Year 
jepeuae few or Second Hand / ¥ 
to Assured Including Equipment.......... The 
Automobile described is fully paid for by the 
Assured and is not Mortgaged or otherwise En- 
cumbered, CRORE. BE TRIO o vicesiascsscanennsss 
‘he uses to which the automobile described 
sk. gC. f fF ere 
The automobile described is usually kept in 
(Garage, Barn, Granary, etc.) 
located on Assured’s farm, Section........ Town- 
yO Range No.......: DEF cccccccis 


PROVISIONS AND CONDITIONS. 
under this policy to cover upon 
and equipment only while 
automobile 


SPECLAL 
The insurance 
the body, machinery 
attached to and forming a part of the 
described herein, 

It is further agreed in consideration of the 
issuance of this policy (and subject te all its 
other conditions, provisions and _ stipulations), 
that the amount of all insurance under this 
policy shall decrease at the end of each month 
which shall elapse after the date of com 
mencement of this policy in the amount of 
$ month for the first 24 months and 
Binwannanl a month for the remaining months of its 
term. 

Attached to 


a part of policy No. 
Company of 


and forming 
Insurance 


POLICY FORM POR F | 4 
MOBILES ONLY 

(Containing Special F armers’ iupeinalilte 
icy provisions and tornado coverage.) 

Model Year........ Trade Name........ Type of 
Body, (If truck, state tonnage)........ Factory 
Number. ./Motor Number......... List Price 
veseseeesMotive \(Power......0++ Number Cylinders 
Jimanaee Advertised Horse Power........ 

» facts with respect to the purchase of the 
automobile described are as follows: 

Purchase d by the Assured, Month........ Year 
r Second Hand........ 
to Assured including Equipment.......... 
Automobile’ described is fully paid for i. the 
Assured and is not Mortgaged or otherwise En- 
cumbered, except as follows............ 

The uses to which the automobile described 
SHG GUE Will DE HUE, BEBscceccsccvecreccesccecssess 
The automobile described is usually kept in 

(Garage, Barn, Granary, etc.) 
ssinorbunspeate located on Assured’s farm, Section 
stones Township No.......Range No.......County 
éenabeseaven cc ceteceses 
SPECIAL PROVISIONS AND CONDITIONS. 

The ‘nsurance under this policy to cover upon 
the body, machinery and equipment enly while 
attached to and forming a part of the auto- 
mobile described herein, 

PERILS INSURED AGAINST under this 
policy (subject to all its other provisions, stipu- 

lations and conditions) are hereby extended to 
include loss or damage occasioned directly by 
tornado, windstorm or cyclone, (Excluding dam- 


AUTO 


Pol 








Better Be Safe Than Sorry— 


THE CONTINENTAL’S strong re- 
sources, experienced management and 
careful operation make it proof even 
against conflagration danger, thus as- 
suring safety to the policyholder in 
all circumstances. 





The Company’s established reputation 
for square treatment of every claim 
makes its policies always acceptable; 
the Assured is never sorry that his 
insurance is with THE CONTI- 
NENTAL 

The American Agent is always safe in placing his clients’ 
protection in THE CONTINENTAL. 


The American Agent never regrets representing THE 





“AMERICA FORE” 





CONTINENTAL, as the Company’s unswerving policy 
is always to respect and protect the rights of the Agent 


in the Agent’s territory. 


Safety and Service to Assured and Agent 


THE CONTINENTAL 


INSURANCE COMPANY 


HOME OFFICE: 80 MAIDEN LANE, NEW YORK 

Ten Million Dollars HENRY EVANS, Prest lent 
PACIFIC COAST mage 
A. A. Maloney, Secretar 
Insurance Exchange Bldg., SAN FRANCISCO 

CANADIAN DEPARTMENT: WESTERN DEPARTMENT: 

W. E. Baldwin, Manager J. R. Wilbur, Secretary 
i7 St. John Street, MONTREAL 332 South LaSalle St., CHICAGO 





Cash Capital, 




















Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 
Cash Capital ........--..-:- - -$1,250,000.00 
Net Surplus oT g9'384.971.20 
SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 
‘ON KAY, Vice-President and Treasur A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistan\ Secretary 














WALTER F. 


ERRICKSON 


AGENT 


38-40 Clinton St. 
Newark, N. J. 


95 Wiliam St. 
New York 











sleet or snow whether 


in consideration of the 
(and subject to all its 
cther conditions, provisions and stipulations), 
it is hereby pre ovided that the amount of all in- 
surance under this policy shall decrease at the 
of each month which shall elapse after the 


age done by hail, rain, 
driven by wind or not.) 
It is further agreed 
issuance of this policy 


en 

date of commencement of this policy, in the 
amount of $........ per month for and during the 
first twenty-four months of its term, and in the 
amount of $.......+ for the remaining months 


of its term. i } , 
Attached to and forming a part of policy No. 


(peenaar of.........Insurance Company of......... 
OF INTEREST TO MORTGAGEES 
The Judiciary Committee of the 


Connecticut Legislature has made a 
favorable report on the bill providing 
that “premiums of insurance, taxes 
and assessments, and payments of in- 





terest due on any prior mortgage or 
lien, by any subsequent mortgagee or 


THE LEADING FIRE COMPANY 
OF THE WORLD 


—— 


lienor of any property to protect his in- 
terest therein, may be added to the 
debt due him and shall be refunded to 
him before he is required to release 
his title or lien.” 
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Food Administration Policy Gives 
New York Marine Insurance 
Underwriters Another Heavy Loss 


Last Monday might have been termed sidering that the majority of the un- 
“Flue Monday” in the marine insur- derwriters on this account have already 
ance district in New York York City, sustained a total loss on the steamer 
when underwriters who were writing “Piave”’ which will more than equal 
war insurance business freely to North their premiums, and those companies 


unfortunate enough to 
tain their entire war lines on this risk 


Sea ports found that the steamer “Ysil- who 
haven,” sailing from Baltimore for 
Falmouth for orders and was ordered 
tc Copenhagen, struck a mine 325 miles 
off West Hartlepool, England, and was 
sunk in a few hours. 


were re- 
have a very serious loss ratio for this 
particular account facing them. 

As the risk was entirely placed in 


the New York market, very little of 


The vessel was a fine type of Dutch 
steamer, which was commandeered by 


the United States Shipping Board, being by 


the loss will find its way into the Lon- 
don and Scandinavian markets, except 
the way of 


reinsurance under 








of 3,558 gross tons, 2,174 net tons, treaties. 

built in 1916 at Rotterdam by the Companies Escaped First Loss 
Droogd. Maat, triple expansion engines, It has already been reported that 
three cylinders, 301 nominal horse- some underwriters writing this class 
power. The vessel was probably val- of business have realized the serious 
ued at $1,750,000, all insured in the dpnger which boats navigating these 
Government Fund, with a cargo of rye waters are bound to encounter, and 


but 
rent reports the raising in rates is not 
sufficient for the losses 
tained, this is the 

which was loaded by the Food Admin- 
which has 


shipped by the Food Administration have raised their rates, from cur- 
Grain Corporation, and insured against 
marine and war risks entirely with 
American companies, and be 
valued in the neighborhood of $1,000,- 


O00. 


already sus- 


said to as second vessel 
istration Grain Corporation 
been lost through 


in the same vicinity. 


mine perils almost 


The first risk 


Unusually Low Rate 
This was a very serious loss, in view 


of the extremely low war rates pre- was not insured by companies, but was 
veiling in this market for some time carried in the Government Fund. 
past for war risks to the North Sea, The loss ratio on the Food Adminis- 


seme lines having been written as low tration Grain Corporation account up 
as .0714 cents, some at .10 cents and tu date ought to make an interesting 
none higher than three-eighth per cent. study for Chairman Hurley of the 


Emergency Fleet Corporation, and Sen- 
ator Fletcher Florida, who were 
quoted in the papers to the effect that 
marine underwriters have a very large 
eighth per cent, it will take not less percentage of profit. The 
than one thousand risks to pay for a of profit thus far in 1919 
similar loss after they make the proper and war risk underwriters, based upon 
deduction and ex- their experience in this will 
not make a very handsome showing. 

OBSERVER. 


This loss will prove an object lesson 
tc underwriters who think that risks of 
this character can be assumed at such 
For those writing at one- 


from 


low rates, 
percentage 
for marine 


for commissions account, 
penses. 


This is a most unfortunate loss, con- 





ORGANIZATION PROGRESSING 

The Merchants & Shippers Marine 
Insurance Company will have a paid 
capital and surplus of $500,000 and will 





soon be ready to make application for 
a license. The subscribers control over 
$2,000,000 of marine premiums. The 
company will have its headquarters in 
the marine district. 


DMcComBéCo. 
INCORPORATED 
56 Beaver Street 


MANAGERS MARINE DEPARTMENT 


_ American Insurance Co., of Newark, N. J. | 
| Firemen’s Insurance Co., of Newark, N. J. 
Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 
MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 
———S—=——_= 














CABLE ADDRESS: MACOMB, N. Y. 


TELEPHONE BROAD 631 
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INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 




















WADE ROBINSON & CO., inc. 
MANAGERS 


Merchant Marine House 
























ALB. SMEESTERS | 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 











Cable: Montalais, Paris 














AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 








Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO., Inc. 


MARINE MANAGERS 
48-54 BEAVER STREET, NEW YORK 
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Why British Shipping Succeeds 


Conditions from Which American Underwriters Are Seeking to 
Formulate Proposed Legislation Which Will Establish 
Marine Insurance Here on a Similar Basis— 

Text of British Admiralty Act 


(Continued from 


SECTION V. 
Registry of Alterations. 

(1) When a registered ship is so al- 
tered as not to correspond with the 
particulars relating to her tonnage or 
description contained in the register 
book, then, if the alteration is made at 
any port having a register, that regis- 
trar or, if it is made elsewhere, the 
registrar of the first port having a 
registrar, at which the ship arrives after 
the alteration, shall, on application be- 
ing made to him, and on receipt of a 
certificate from the proper surveyor 
stating the particulars of the alteration, 
either cause the alteration to be regis- 
tered, or direct that the ship be regis- 
tered anew. 

(2) (Repealed by M.S. Act 1906, Sec. 
85, and the following provision substi- 
tuted by Sec. 53 thereof.) 

If default is made in registering a 
new ship or in registering an alteration 


ot a ship so altered as aforesaid, the 
owner of the ship shall be liable on 
summary conviction to a fine not ex- 


ceeding one hundred pounds and in ad- 
dition to a fine not exceeding five 
ponds for every day during which the 
offense continues after conviction. 

Regulations for Registry of Alterations 

(1) For the purpose cof the registry 
of an alteration in a ship, the ship’s 
certificate of registry shall be produced 
to the registrar and the registrar shall, 
in his discretion either retain the cer- 
tificate of registry and grant a new 
certificate of registry containing a de- 
scription of the ship as altered, or en- 
dorse and sign on the existing certifi- 
cate a memorandum of the alteraticn. 

(2) The particulars of the alterations 
s0 made and the fact of the new cer- 
tificate having been granted or endorse- 
ment having been made, shall be en- 
tered by the registrar of the ship’s port 
of registry in his register book; and 
for that purpose the registrar to whom 
the application for the registry of the 
alteration has been made (if he is not 
the registrar of the ship’s port of reg- 
istry) shall forthwith report to the last- 
mentioned registrar the particulars and 
facts as aforesaid, accompanied where 
a new certificate of registry has been 
granted, by the old certificate of reg- 
istry. 

Provisional Certificate. 

(1) Where any registrar, not being 
the registrar of a ship’s port of regis. 
try, on an application as to an altera- 
tion in a ship directs the ship to be 
registered anew, he shall either grant 
a provisional certificate, describing the 
ship as altered, or provisionally en- 
dorse the particulars of the alteration 
on the existing certificate. 

(2) Every such provisional certificate 
or certificate provisionally endorsed, 
shall, within ten days after the first 
subsequent arrival of the ship at her 
port of discharge in the United King- 
dom, if she is registered in the United 
Kingdom, or if she is registered in the 
Pritish possession, at her port of dis- 
charge in that British possession, or if 
‘she is registered at a port of registry 
established by Order in Council under 
this Act, at that port, be delivered up 
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to the registrar thereof, and that reg- 
istrar shail cause the ship to be regis- 
tered anew. 

(3) The registrar granting a _ provi- 
sional certificate under this section or 
provisionally endorsing a_ certificate, 
shall add to the certificate or endorse- 
ment, statement that the same is made 
provisionally and shall send a report 
of the particulars of the case to the 
registrar of the ship’s port of registry, 
containing a similar statement as the 
certificate or endorsement. 

Where the ownership of any ship is 
changed, the registrar of the port at 
which the ship is registered, may on 
the application of the owners of the 
ship, register the ship anew although 
registration anew is not required under 
this Act. 

Procedure for Registry Anew 

(1) Where a ship is to be registered 
anew, the registrar shall proceed as in 
the case of first registry, and on the 
delivery up to him on the existing cer- 
tificate of registry, and on the other 
requisite to registry, or in the case of 
change of ownership such of them as 
he thinks material, being duly com- 
plied with, shall make such registry 
anew and grant a certificate thereof. 

(2) When a ship is registered anew, 
her former register shall be considered 
as closed, except so far as relates to 
any unsatisfied mortgage or thereon, 
but the names of all persons appearing 
on the former register to be interested 
in the ship as Owners or mortgagees 
shall be entered on the new register, 
and the registry anew shall not in any 
way aifect the rights of any of those 
persons. 

Transfer of Registry. 

(1) The registry of any ship may be 
transferred from one port to another 
on the application to the registrar of 
the existing port of registry of the ship 
nade by declaration in writing of all 
persons appearing on the register to be 
interested therein as owners or mort- 
gagees, but that transfer shall not in 
any way affect the rights of those per- 
sons or any of them, and those rights 
shall in all respects continue in the 
same manner as if no such transfer 
had been effected. 

(2) On any such application the reg- 
istrar shall transmit notice thereof to 
the registrar of the intended port of 
rogistry with a copy of all particulars 
relating to the ship, and the names of 
all persons appearing on the register 
to be interested therein as owners or 
mortgagees. 

(3) The ship’s certificate of registry 
shall be delivered up to the registrar 
either of the existing or intended port 
of registry, and, if delivered up to the 
former, shall be transmitted to the reg- 
istrar of the intended port of registry. 

(4) On the receipt of the above doc- 
uments the registrar of the intended 
port of registry shall enter in his reg- 
ister book all the particulars and names 
su transmitted as aforesaid, and grant 
au fresh certificate of registry, and 
thenceforth such ship shall be consid- 
ered as registered at the new port of 
registry, and the name of the ship’s 
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new port of registry shall be substi- 
tuted for the name of her former port 
o; registry on the ship’s stern. 

When a ship has ceased to be regis- 
tered as a British ship by reason of 
having been wrecked or abandoned, or 
for any reason other than capture by 
the enemy or transferred to a person 
not qualified to own a British ship, the 
ship shal] not be re-registered until she 
has, at the expense of the applicant for 
registration, then surveyed by a survey- 
or of ships and certified by him to be 
seaworthy. 

SECTION VI. 
Trusts and Equitable Rights. 

No notice of any trust, express, im- 
plied, or constructive, shall be entered 
in the register book or be receivable 
by the registrar, and, subject to any 
rights and powers appearing by the 
register book to be vested in any other 
person, the registered owner of a ship 
or of a share therein shall have power 
absolutely to dispose in manner in this 
Act provided of the ship or share, and 
to give effectual receipts for any money 
paid or advanced by way of considera- 
tion. 

The expression “beneficial interest” 
where used in this part of this Act, 
included interests arising under con- 
tract and cther equitable interests; and 
the intenticn of this Act is, that with- 
out prejudice to the provisions of this 
Act for preventing notice of trust from 
being entered in the register book on 
received by the registrar, and without 
prejudice to the powers of disposition 
and of giving receipts conferred by this 
Act on registered owners and mortga- 
gees, and without prejudice’ to the pro- 
visions of this Act relating to the ex- 
clusion of unqualified persons from the 
ownership of British ships, interests 
arising under contract or other equita- 
ble interests may be enforced by or 
against owners and mortgagees of ships 
in respect of their interests therein, in 
the same manner as in respect of any 
other personal property. 


SECTION VII. 
Managing Owner. 

(1) The name and address of the 
maneging owner for the time being of 
every ship registered at a port in the 
United Kingdom shall be registered at 
the Custom House of that port. 

(2) Where there is not a managing 
owner there shall be so registered the 
name of the ship’s husband or other 
person to whom the management of 
the ship is entrusted by or on behalf 


New Office Building 
For Marine District 


WILL BE TEN STORIES HIGH 


Cecil P. Stewart Tells Plans Regarding 
Recent Beaver Street Prop- 
erty Purchase 


The announcement of the purchase 
by the Merchant Marine House of the 
three story buildings on the north side 
of Beaver street adjoining the Corn 
Exchange Bank Building, was followed 
by a flood of applications from buyers 
of renting space. 

After due consideration the  pur- 
chasers have abandoned the idea of 
making alterations to the newly ac- 
quired property and have decided to 
erect a _ substantial ten-story stone 
structure similar to the new Telephone 
Building on Broad street. 

The cost will exceed $400,000, and it 
is expected that the building will be 
ready for occupancy in nine months. 

In the rear of the old structures is 
a large open court, and it is proposed 
to plan the new building so as to util- 
ize this court as an arcade. 

The property will have light on three 
sides, and the facade will be of impos- 
ing appearance. Cecil P. Stewart, 
president of the Marine House, said 
this week that the purchasers origin- 
ally intended to fit the old buildings 
up for temporary use or until a more 
favorable time for building, and then 
build a new structure, but the sponta- 
neous demand for office space from 
many of the most reliable concerns in 
the market caused the purchasers to 
abandon the original idea and decide 
to erect an entirely new structure at 
once. 

Work on the new building starts on 
May 1. 


of the owner; and any person whose 
name is so registered shall, for the pur- 
poses of this Act, be under the same 
obligations, and subject to the same 
liabilities, as if he were the managing 
owner. 

(3) If default is made in complying 
with this section the owner shall be 
liable, or if there are more owners than 
one each owner shall be liable. In 
proportion to this interest in the ship, 
to a fine not exceeding in the whole 
one hundred pounds each time the ship 
leaves any port in the United Kingdom. 
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NATIONAL FIRE INSURANCE CO. of Hartford, Conn. 
NORTHWESTERN NATIONAL INS. CO. of Milwaukee, Wis. 


MARINE DEPARTMENTS represented by 
Overseas Underwriting Agency, Inc. 
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Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


Established 1898 
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CASUALTY AND SURETY NEWS 


Large Field for 
Customs Bonds 


LINE GENERALLY NEGLECTED 


Some Pointers on Writing This Line 
Which is Also Productive of 
Other Business 


A writer in “The Fidelity Journal” 
points to the good opportunities to 
place customs bonds. This line has 
been but poorly developed, no doubt 
because that class of business is the 
least understood of any of the many 
bond lines. This writer says: 

“These bonds are given in connec- 
tion with importations of merchandise 
into the United States. They usually 
carry little hazard and therefore can 
be written most liberally. The thing 
to bear in mind in the issuance of them 
is, chiefly, the moral standing of the 
importer, except where a very large 
bond is applied for, in which event the 
financial responsibility of the appli- 
cant counts materially. The premium 
rates are low compared with the rates 
on the average run of bonds, but ade- 
quate to the small hazard inherent in 
such risks. 

“Bonds which come in this category 
are given very freely at every port of 
entry. Unfortunately, surety compa- 
nies are not used, on such bonds, as 
much as private sureties. In fact, cor- 
porate surety up to a few years ago, 
was the exception and private sureties 
were almost exclusively used by the 
importers. But within the last three 
or four years the services of corporate 
sureties have been sought to an in- 
creasing degree. 

Broker Employed 

“Peculiar circumstances 
the furnishing of such bonds. The 
average importer usually employs a 
custom house broker to attend to the 
details and formalities which, it is 
necessary to comply with before the 
customs authorities will release the 
merchandise. Red tape is in abund- 
ance in the requirements which thus 
have to be met. It is the business of 
a customs broker to know the tariff 
duties on the different kinds of goods, 
and to keep informed as to all new rul- 
ings and incidental requirements pro- 
mulgated by the Treasury Department 
at Washington. As a result, the ser- 
vices of a broker are nearly always 
sought by an importer to have an entry 
passed at the custom house, in order 
to promptly secure his goods. 


Bond as Substitute 


“So-called customs bonds constitute, 
with one or two exceptions, a most de- 
sirable line of business. The excep- 
tions are those bonds which are re- 
quired to guarantee the exportation 
within six months or some other spe- 
cified time, of goods or articles of mer- 
chandise brought into the United 
States for exhibition, touring or theat- 
rical purposes. The failure to so export 
the goods has, as its alternative, the 
payment of the duty to which the 
800ds are subject. These bonds should 
not be executed without express au- 
thority from the home office.” 


surround 


—_—. 


; NEW RATES ANNOUNCED 

The Compensation Rating and In- 
Spection Bureau of New Jersey has an- 
suunoee rates and classifications on the 
Ollowing risks: 
wens: Landreth & Schneider Co., 
on P ercsnvpaae Grasselli Chemical 
ane a Cleveland Osborn Co., 
ee ‘ih - H. Anderson & Co., Arling- 
oa Middlesex Aniline Co., Lincoln; 

ward English, Palisade Park. 








Term “No Exceptions” 
Barred By Brokers 


DEMAND MORE DIRECT ANSWER 


Decision of Court in Baumann ys. Pre- 
ferred Accident Strengthens 
Argument for Clearness 


Generally speaking, insurance brokers 
are pleased to find that the New York 
Court of Appeals has rendered a de- 
cision involving the answer “no excep- 
tions” given to the clause in the 
application relating to the statement 
that the insurance has either not been 
declined or no policy of insurance has 
been cancelled, etc., covering the same 
risk. 

The decision, given in favor of the 
Preferred Accident in the case of the 
accidental death of G. K. Baumann, 
clears the atmosphere by defining exact- 
ly what the words “no exceptions” mean. 
Various brokers, anticipating some 
years ago that such decisions as this 
would be rendered, have insisted that 
answers on policies of insurance fur- 
nished to them for their customers 
have either the words “not stated” or 
some other positive assertion such as 
“yes” or “no,” as the case may be. 
This is another instance where the 
clearness of the original contract should 
be well considered at the time of the 
policy’s inception. 

Verdict for Company 

The Court of Appeals, affirming the 
judgment of the Appellate Division, de- 
cided in the case of Emily G. K. Bau- 
mann, in favor of the defendant, lays 
stress on the fact that a false state- 
ment in the application vitiates the 
policy even though the statement was 
made by omission and the answer “no 
exceptions” stamped on the application 
by the company. The court also holds 
that the standard provision law, known 
as Section 107, does not apply to poli- 
cies of accident insurance issued prior 
to January 1, 1914, even though such 
policies were for only one year, and 
were actually renewed for one or more 
years by payment of a premium after 
that date. The court ruled that Section 
58 of the insurance law converting war- 
rantees into representations, by its 
terms is applicable solely to policies of 
life insurance, and that accident insur- 
ance policies even though insuring 
against death by accident are not life 
insurance policies and therefore are not 
affected by this statute. 

The court held that the statement of 
the assured, in 1907, that no prior ap- 
plication made by him for accident, 
health or life insurance had ever been 
declined, which was untrue, was a 
breach of warranty and defeats recovery 
on the policies issued to him, and fur- 
ther, that such being a warranty it is 
not necessary to consider whether or 
not it is material. 

Clauses similar to the one involved in 
this case are found in various forms of 
insurance. Taking up an automobile 
liability application one finds this 
clause: “No company during the past 
three (3) years has, to the knowledge 
of the assured, refused to grant auto- 
mobile insurance to the assured, or 
cancelled any automobile insurance is- 
sued to the assured, except as follows.” 

In the application for the standard 
universal compensation policy this 
clause reads: “No similar insurance 
has been cancelled by any insurance 
carrier during the past year—except 
as herein stated.” 

In a manufacturers’-employers’ liabil- 
ity form this more direct phraseology 
appears: “Has any company ever Ccan- 
celled or refused to issue liability, ele- 
vator, fly-wheel or boiler insurance on 
this risk? Ifso, when? What company?” 
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William J. Ritchie 
Now With Ocean 


METROPOLITAN ACCIDENT HEAD 
Company Planning to Have Divisional 
Heads for All Lines in That 
Branch 


William J. Ritchie has been appoint- 
ed supervisor of the accident division 
in the metropolitan department of the 


Ocean Accident & Guarantee, which 
is at present located at 92 William 
street, the old E. B. Quackenbush 


agency. Mr. Ritchie has been asgsist- 
ant superintendent of Clapp & Co., ac- 
cident and burglary general agents for 
New York and considerable surround- 
ing territory, for the Fidelity & Cas- 
ualty. 
accident and 
country. 


It is one of the most important 
health agencies in the 


The Ocean is arranging to have 
metropolitan department divisional 
heads—accident, burglary, fidelity, au- 
tomobile, and so on—until all the lines 
written by the company have been 
cared for. 


Before going with Clapp & Co., Mr. 
Ritchie was attorney and manager of 
collections and shortages at the home 
office of the Fidelity & Casualty. He 
then became assistant to the late Ed- 
ward Griffith, who was one of the most 
successful producers of health and acci- 
dent business. Last June, a short time 
before Mr. Griffith’s death, Mr. Ritchie 
was made assistant superintendent in 
the Clapp & Co. office. 


The Ocean is overcrowded in its 
present quarters and would like to ac- 
quire sufficient space in one location 
to consolidate all its departments, in- 
cluding the metropolitan department. 


Mutual Casualty 
Results Last Year 


REPORTS TO NEW YORK STATE 


Business and Condition of Several Com- 
panies Writing Liability and 
Compensation Lines 





From reports filed with insurance de- 
partments the following statements have 
been compiled showing business and 
financial condition in 1918 of mutual 
casualty companies writing liability and 
compensation lines. The premiums, 
losses and dividends since organization 
are also shown. 

Allied Mutuals Liability—Premiums received, 
$472,964; losses paid, $144,323; dividends paid, 
$107,844; total disbursements, $363,432; admitted 
assets, $460,404; reserve for losses, $144,518; 
total liabilities, $328,800, Premiums since or- 
ganization, $969,562; losses since organization, 
$254,270; dividends declared since organization, 
$124,310. 

American Mutual Liability—Premiums _ re- 
ceived, $6,215,098; losses paid, $1,604,445; divi- 
dends paid, $1,279,878; total disbursements, $3,- 
723,387; admitted assets, $6,564,837; total unpaid 


claims, $2,933,643; total liabilities, $5,208,275. 
Premiums since organization, $21,472,721; losses 
since organization, $7,601,879; dividends de 


clared since organization, $5,400,118, 

Contractors Mutual Liability—Iremiums re- 
ceived, $652,003; losses paid, $141,185; dividends 
paid, $40,041; total disbursements, $326,046; ad- 
mitted assets, $945,236; total unpaid claims, 
$443,865; total liabilities, $590,775. Premiums 
since organization, $2,432,993; losses since or- 
ganization, $668,596; dividends declared since 
organization, $173,476, 

Employers’ Mutual—Premiums received, $563, 
802; losses paid, $167,675; dividends paid, $36,- 
249; total disbursements, $326,183; admitted as- 
sets, $650,515; reserve for losses, $275,970; total 
liabilities, $316,885 Premiums since organiza- 
tion, $1,358,058; losses since organization, $472,- 
154; dividends declared since organization, 
$70,005, 

Interboro Mutual Indemnity—Premiums re- 
ceived, $461,009; losses paid, $223,529; dividends 
paid, $74,390; total disbursements, $372,/136; ad- 
mitted assets, $712,617; reserve for losses, $300,- 
56; total liabilities, $412,497, Premiums since 
organization, $1,784,046; losses since organiza- 
tion, $739,429; dividends declared since organiza- 
tion, $144,819 

Liberty Mutual—Premiums received, $3,653,- 


(Continued on page 22) 
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Crawford Returns to Baltimore 

W. H. Crawford, formerly connected 
with The Gauvin Agency, New York, 
has returned to the home office of the 
United States Fidelity & Guaranty to 
take up the same duties he performed 
prior to his removal to New York. 
Frank J. Wallace succeeds Mr. Craw- 
ford in New York, having formerly 
been connected with the company’s 
San Francisco office. A. H. Powers has 
been appointed assistant to Mr. Wal 
lace. Samuel T. Simms, who assisted 
Mr. Crawford, has been transferred to 
the New York office, of which Oakley 
& Lewis are managers. These various 
changes became effective March 1. 


* * *@ 
Advance John G. Yost 
John G. Yost, of the Fidelity & 


Deposit, who for a number of years has 
been in charge of the fraternal order 
division and the development work in 
the fidelity department, has been ad- 
vanced to the assistant managership 
of the fidelity department, under R. S. 
Hart as manager. 
+ * 
With Aetna 


of the in- 


L. L. Hall 


L. L. Hall, superintendent 
spection department of the National 
Workmen’s Compensation Service Bu- 
reau in New York, has resigned as of 
April 1, to enter the Detroit agency of 
the Aetna Life and affiliated companies. 
Mr. Hall, before entering the service of 
the Bureau, was with the Travelers. 
After leaving that company he became 
manager of the Cleveland branch of 
the Bureau where he did excellent work. 
In the course of time the liability and 
compensation situation in Missouri be- 
“ame steadily more complex and Mr. 
Hall was sent there to handle it. It 
was in that position that his abilities 
most strongly manifested themselves to 
the managers of the Bureau and he has 
since been given much credit for the 
efficient and diplomatic manner in 
which he handled the situation there. 
R. BE. Laley will for the present take 
Mr. Hall’s place in the New York of- 
fice. Mr. Laley was formerly manager 
of the Minnesota branch of the Bureau. 
He entered the government service at 
the outbreak of the war, and is now in 
the New York office. 

* * * 
Liability of Borrower 

The California Court of Appeals has 
held that the liability of the owner of 
an automobile for the negligence of its 
driver depends upon the existence of 
the relation of principal and agent be- 
tween the two. This relation does not 
result from the mere borrowing of 
such automobile. Hence it is uniformly 
held that the owner is not responsible 
for the injuries resulting from the 
negligence of a driver whose only rela- 
tion to the owner is that of borrower. 

€ 
Smith Restates Views 

Commissioner of Insurance Frank H. 
Smith, of New Jersey, has reiterated 
his views, expressed at the annual 
meeting of the New Jersey Under- 
writers’ Association, against state in- 
surance, particularly a monopolistic 
state fund for compensation. 

* + + 
H. F. Weissenborn Rejoices 

H. F. Weissenborn, assistant secre- 
tary of the Great Eastern Casualty, was 
away from the office last Monday—a 
very unusual occurrence—which is en- 
tirely excusable inasmuch as a daugh- 
ter was born to him on that day. 











a | 





C. W. Price Safety Head 


C. W. Price, field secretary of the 
National Safety Council, Chicago, has 
been elected general manager, follow- 
ing the resignation of W. H. Cameron. 
Mr. Price spent twelve years with the 
International Harvester Company, the 
last four years of which he was in 
charge of safety work in all the plants. 
For five years he was assistant to the 
Wisconsin Industrial Commission, dur- 
ing which time he worked out the 
standards on safety and _ sanitation, 
conducted educational safety cam- 
paigns in the large industrial centers 
und organized safety work in the 
larger plants. During the summer of 
1917 he acted as director of the Safety 
Survey made by the United States 
Employment Compensation Commis- 
sion of all arsenals and navy yards. 
During the past two and a half years 
he has been field secretary of the Na- 


tional Safety Council, during which 
time he has visited practically all of 
the large industrial centers. W. H. 


Cameron leaves the Council to become 
manager of industrial relations for the 
Mastman Kodak Company. Sidney J. 
Williams, formerly manager of the ac- 
cident prevention division of the Coun- 
cil, has been elected secretary, and F. 
W. Pardee, formerly business manager, 
is now treasurer, 
+ * * 
Burglary Lines Needed 
Emphasizing the importance 
forms of burglary insurance, a New 
York paper published three columns 
of closely printed matter relating to 
robberies and burglaries in New York 
since January 1. In another portion 
of the same paper a column was de- 
voted to a record of murders and 
deaths by violence since the beginning 
of the present year. 


of all 


VICE-PRESIDENT ELECTED 


Officer of Continental Casualty, Chi- 
cago, Enters Agency of J. N. S. 
Brewster & Co., New York 


The J. N. S. Brewster & Co. agency, 
New York, has undergone a number of 
changes recently, the latest being the 
election of H. A. Behrens, vice-president 
of the Continental Casualty, Chicago, as 
vice-president of the agency company. 

T. J. Ketcham, who a short time ago 
was made resident secretary of the Con- 


tinental Casualty in New York, is now 
treasurer of the Brewster agency. 
Other changes are looked for in the 


near future. The Brewster office has 
the general agency for the Continental 
Casualty in New York and it also has 
the Insurance Company of North Amer- 
ica for automobile lines. It had until a 
short time ago several fire companies. 

Mr. Behrens has been in New York 
for some time in connection with the 
affairs of the Brewster agency, together 
with an assistant from the home office 
of the company. A number of changes 
in the methods of handling the business 
have been made and some time ago sev- 
eral of those connected with the agency 
formed a new brokerage firm. 





Classification Changed 
The Bureau has corrected the classi- 
fication of Logansport, Ind., fur auto- 
mobile liability lines by including Miami 
Township in the Logansport territory. 





William B. Fichter Advanced 


William B. Fichter has returned to 
the New York office of the Commercial 
Casualty after being in the army over- 
seas. He has been advanced and will 
have supervision of all the detail work 
of the office under Manager F. E. Wil- 
kens. 





T. M. E. Armstrong, home office gen- 
eral manager and secretary of the 
Ocean Accident & Guarantee, will sail 
for England March 22. 

A bill has been introduced in Ver- 
mont making insurance institutions re- 
sponsible for misrepresentation of 
agents. 











National Surety Company 
115 BROADWAY, 
NEW YORK 


Financial Statement, December 31, 1918 





ASSETS 

Cs I OE IO a nics. nsnduanke6ecamedvancheacedeesasabes dedewassaséve $811,293.00 
EEE PC ta BN Pie 0 SDE ene OO ea LS Ee a 3,112,431.98 
Other Government, Municipal and Industrial Bonds and Stocks (Cost Price) 11,030,840.24 
ate NIRA SR i REA SP pe See 2 aren eee etna eera nrg 105,253.92 
PEOPCURNOS ANE OUMIETEL TOADS: 06250068 isscevsnccasvaccsccevedtcsssccouecuvnenes 141,391.64 
NY) edits Sect ated ku nal iapniieciaceucuseskanubawiasrnsdateshaiebes 1,578,776.35 
Accrued Interest and Accounts Receivable 536,770.41 

MUU -Mnkintabunsacendethuss 4s cen dedernwaanevawbidvkbeves tdadescucdse $17,316,757.54 

LIABILITIES 

CONG (RE CUMIN on 55 alata Ov aaieh pd btatuaateesdiaecdeaeavessecnewns $3,536,076.72 





Contingent Claim and Expense ‘Reserve (Less Reinsurance).........ssseeeeeees 1,863,969.98 
Reserve for Premiums over 90 Days Past Due.........cccccccccccccccccccccccecs 314,281.77 
Reserve for Taxes and Unpaid Commissions (not due)...........ececeeeeeeees 572,493.26 
“Reserve for Depreciation from Cost of Securities...........ccccecccccetecccce 775,136.26 
Accounts Payable and Expenses Incurred (mot due).......cecccececcccceceees 307 893.04 
Srey Gk Te TI GIG NO iron dads dc wccdiccvacscuecesdecevdensescess 819,040.00 
Dividends Declared (Payable 120,000.00 
Re MUEMMEL, ©6200 pai saheuGdeisadebuducakuessvSiaaees bie weunien 4,090,000.00 
DEMIS MAMAN LIKE Pesnacpnd ga0ESNEe Oe cccuReuNnernsdcaraaluabeakaesacree deceased 5,007, 866.51 

ROME. <Situeunguahanndensawsanse beguiamasannersinediesneeiesbenbaneced $17,316,757.54 
*Note: Securities valued cn basis determined by National Convention of Insurance 


Commissioners. 


“THE WORLD’S LARGEST SURETY COMPANY” 














The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United, States Branch 
SAMUEL APPLETON, United States Mer. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











Service 


Auto Theft 
Auto Collision 


CLAIMS _ Service 
Burglary (All Lines) 
Accident & Health 
Auto Property General Liability 
Auto Liability Compensation 
I have a thoroughly equipped organiza- 
tion for handling the above in 
NEW YORK—NEW JERSEY 
CONNECTICUT 
Twelve years’ experience with three of 
the largest companies in the business 
Highest References 
Walter G. Evans and G. Everett Hunt, 
Counsel. 


G. P. BARTENFELD 
220 BROADWAY - - NEW YORK 
Phone Cortland 7321 











Mutual Casualty Results 
(Continued from page 21) 


036; losses paid, $875,646; 
677: 


sets, 


dividends paid, $698,- 
total disbursements, $2,147,526; admitted as- 

$4,353,355; total unpaid claims, $2,110,033; 
total liabilities, $3,640,452. Premiums since or- 
ganization, $10,471,163; losses since organiza- 
tion, $2,737,060; dividends declared since organi- 
zation, $2,448,065. 


Lumber Mutual Casualty—Premiums, $387,787; 
losses paid, $101,217; dividends paid, $47,943; 
total disbursements, $241,683; admitted assets, 
$425,228; reserve for losses, $147,693; total liabil- 
ities, $272,092, Premiums since organization, 
$963,746; losses paid since organization, $293,061; 
dividends declared since organization, $86,570, 


Manufacturers Liability—Premiums received, 
42,226,066; losses paid, $844,960; dividends paid, 
$38,339, total disbursements, $1,334,556; admitted 


assets, $1,940,464; total unpaid claims, $767, 577; 
total liabilities, $1,246,892. Premiums since or- 
ganization, $3 879, 353; losses since organization, 


$1,684,645 ; dividends deci: ured since 
cash $100,000, stock, $150,000. 
Merchants Mutual Automobile—Premiums re- 
ceived, $117,105; losses paid, $7,514; dividends 
paid, none; total disbursements, $26,645; admit- 
ted assets, $91,689; total unpaid claims, $19,873; 
total liabilities, $87,418 Premiums since or- 


organization, 


ganization, $117,105; losses since organization, 
$7,514; dividends declared since organization, 


none, 

National Automobile Mutual—Premiums re- 
ceived, $139,119; losses paid, $24,161; dividends 
paid, none; total disbursements, $57,755; admit- 
ted assets, $90,748; total unpaid claims, $23,528; 
total liabilities, $90,742. Premiums since or- 
ganization, $102,910; losses since organization, 
$24,161; dividends declared since organization, 
none, 

New York Printers & Bookbinders—Premiums 
received, $58,786; losses paid, $18,370; dividends 
paid, $3,967; total disbursements, $34,219; admit- 
ted assets, $78,784; reserve for losses, $12,463; 
total liabilities, $36,597. Premiums since _or- 
ganization, $178,108; losses since organization, 
$48,804; dividends declared since organization, 
$7,257. 

New York State Fund—Premiums received, 
$3,332,842; losses paid, $1,365,218; dividends a 
$229,956; total disbursements, $1, 630,514; admit- 
ted assets, $5,328,757; reserve for losses, $3,316,- 
116; total liabilities, $4,511,547. Premiums since 
organization, $9,903,579; losses since organiza- 
tion, $3,603,854; dividends declared since organi- 
zation, $968,003. 

Security Mutual Casualty, Ill.—Premiums re- 
ceived, $1,963,841; losses paid, $294,729; dividends 


paid, $-———;; total disbursements, $390,514; 
admitted assets, $3,234,199; total unpaid “claims, 
$1,329,304; total liabilities, $1,932,222, Premiums 


since or- 
since 


losses 


since organization, $5,359,327; 
declared 


ganization, $954,873; dividends 
organization, $1,086,643. 

United States Mutual 
received, $924,962 ; losses paid, $124,798; dividends 
paid, none total disbursements, $151, 170; ad- 
mitted easste, $885,275; total unpaid claims, 
$405,074; total liabilities, $869,392. Premiums 
since organization, $1,074,377; losses since, OFr- 
ganization, $197,323; dividends declared since 
organization, none, 

Utica Mutual—Premiums received, 
losses paid, $262,914; dividends paid, $178,767 ; 
total disbursements, $590,660; admitted assets, 
$1,051,387; reserve for losses, $373,238; total lia- 
bilities, $797,983. Premiums’ since organization, 
$2,051,090; losses since organization, $589,406; 
dividends declared since organization, $254,466. 

Utilities Mutual—Premiums received, $309,483; 
losses paid, $85,492; dividends paid, "$63,222; 
total disbursements, $256,798; admitted ‘assets, 
$463,887; reserve for losses, '$173,455; total lia- 
bilities, $219,271. Premiums since organization, 


$1,005,118; losses since organization, wi 78k 


Liability—Premiums 


$924,547; 


dividends declared since organization, 
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CASUALTY AND SURETY POINTERS 











While most agents are 


Surety Lines aggressive and re- 
Must Be sourceful, they often 
Cultivated lose business which is 


so immediate that they 
overlook it. A prominent representa- 
tive in a large town, with a large gen- 
eral insurance business in addition to 
a good surety business, recently said 
that all his fire and casualty clients 
knew that he handled surety business 
and that they would certainly call on 
him for any such needs. His company 
suggested a personal canvass of such 
clients to make assurance doubly sure. 
The second client visited, a manufac- 
turer of the highest financial standing, 
reported that he just had to file a large 
bond in some pending litigation. His 
attorney had advised him that he 
would arrange the bond and had done 
so, giving it to one of the agent’s chief 
competitors. The agent could have 
had this bond and was so assured, and 
was gladly promised any such future 
business. In the constant hunt for new 
clients, it is well to acquaint existing 
clients fully as to the fidelity and sure- 
ty lines and their ramifications. Fidel- 
ity business is insurance and is sold. 
Prospects are everywhere and should 
be systematically solicited. Certain cir- 
cumstances are necessary for surety 
bonds, but when those circumstances 
arise, be sure your client thinks of you. 
He will not unless you educate him 


now. 
*. * *# 


One of the surety compa- 

Much Road nies points out that there 
Work should be a_ tremendous 
Expected amount of road construc- 
tion in the United States 

during the next few years. It is 
thought that a better class of contract- 
ors are gradually working into this 
class of work. It would, therefore, 
seem advisable for agents to keep in 
close touch with highway construction 
and development in their respective 
territories. In soliciting applications 
for bonds on highway contracts, it is 
suggested that agents confine their ef- 
forts to the better class of contractors 
doing this work. In other words, en- 
deavor to get applications from those 
contractors whose business is consid- 
ered preferred. Until a better experi- 
ence develops in the bonding of road 
contracts, it is thought well to con- 
fine underwriting to those road con- 
tractors whose experience and finan- 


cial responsibility is above the 
average. 
* © * 
The Fidelity & Deposit 
In Lieu has received the follow- 
of Liberty ing letter from a bank- 


Bonds er, who was formerly a 

surety man, showing the 

advantage of a bank putting up depos- 

itory bonds in lieu of liberty bonds 

covering deposits of city, state and 
county funds. The letter reads: 


1. Depository bonds are written for 
the duration of the deposit at a rate 
of % of 1 per cent. per annum, making 
the maximum cost of a $100,000 bond 
$500 per annum, and the minimum 
$250 per annum. ‘There is only one 
record for the bank to keep, that is, 
the date of the annual premium. 


2. Re: U.-S. Bonds. 


The Government, state. county or 
municipality requires $100,000 United 
States 4% per cent. Liberty Bonds. 
The banker deposits same feeling he 
is saving $500 per annum, also receiv- 
ing from the Government the 4% per 
cent. interest. He is correct from one 


standpoint, but is very wrong from 
another. 


: pe He is tying up the liquid as- 
eee of the bank to the extent of $100,- 
for the duration of the contract. 


Second: He is reducing his borrow- 
ing power by a like amount. 

Third: He is curtailing his loaning 
power which means in different states, 
interest on loans at 6 per cent., 7 per 
cent., 8 per cent. and often larger rates. 

The Federal Reserve Bank will loan 
its members on the Fourth Liberty 
Loan issue for 15 days at 4 per cent. 
First, Second and Third Liberty Loan 
issues at 4% per cent. with the privi- 
lege of renewing at the expiration of 
15 days. 

Therefore, take the $100,000 Fourth 
Liberty Loan bonds, borrow on them 
from your Federal Reserve Bank, loan 
to your customers on legitimate loans 
at legal rates and figure what you are 
making—not only your 4% per cent. 
on your bonds, but also the difference 
between the 4% per cent. and the rate 
charged the customers—say 6 per cent. 


Take $100,000 for 30 days at 





W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E. P. AMERINE, Sec’y 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 





HOME OFFICE 


Surplus and Reserves to Policyholders Over Two Million Dollars 


MACON, GEORGIA 











HOME OFFICE, 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


47 CEDAR STREET 








6 per cent. (which a cus- ; EUGENE H. WINSLOW, President 
tomer will be glad to pay Robert A. Drysdale, Vice-Pres. S, Wm. Burton, Sec. Alonzo G. Brooks, Ass*t Sec, 
for the money), this 
ONES OR ohn vk cts ivsicas $500.00 RELIABLE AND ENERGETIC AGENTS WANTED 

You pay your Federal Re- } Dani ee - . se - 
PUGET ck vcddiwee ences 333.20 

Making © profit to the bank | on THE SIGN OF GOOD CASUALTY INSURANCE 
Me icin ak evacdmaie manatees f 

But that is not all—your HEAD OFFICE F. J. WALTERS 


$100,000 Fourth Liberty Loan 
bonds are also paying you 


the 4% per cent., which is. $354.00 





Making a 
days of 


total profit for 30 
ped adnime ede a weanceee $520.80 


This amount will more than pay the 
cost of surety bonds for one year, and 
the remaining eleven months are a clear 
profit, which, at the above figures, will 
make a profit for the bank of $5,728.80 
for the same year, and as legitimate 
earnings are what the banker wants 
to show, as a banker and former sure- 
ty man, I would consider it a good in- 
vestment to keep my Liberty Loan 
bonds free as an asset and pay my fee 
for a depository bond. 


Clamped and Glued 
Glass Rerated 


BENT PRICES, ALSO AFFECTED 


Grade Floors pry ‘Seeenent Regula- 
tions—Also Rules for Large 
Sizes Given 








Effective April 1 new regulations 
governing the writing of clamped or 
glued glass have been made by W. F. 
Moore for the entire State of Mary- 
land. These regulations also apply to 
clamped or glued glass, if bent, and 
apply to new or renewal business. They 
are all subject to state or city ditfer- 
entials, if any. The new rates follow: 


Clamped or glued: fronts, 5 times 
table; mirrors, inside, 4 times ta- 
ble; show cases, inside, 6 times 
table; show cases, outside, 7% 
times table. 

Clamped or glued, if also bent, 
21 sq. ft. or under: fronts, 7% 
times table; mirrors, inside. 6 times 
table; show cases, inside, 10 times 
table; show cases, outside, 12% 
times table. 

Clamped or glued, if also bent, over 
21 sq. ft., 30 per cent of stated amount 
of insurance. 


Grade Floors and Basements 
Another new rule, effective April 1, 

applying to all manuals, reads: 

Grade floor and basement glass, 
when protected by permanent ex- 
terior shields, composed of stout 
wire mesh, covering the whole 
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Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 





THE NATIONAL 
of DETROIT 


Eastern Dept. Pacific Bldg. 
100 William St. San Francisco 
New York Western Dept. 


Northwestern Dept. 
Palace Bldg. 











Minneapolis 

plate and maintained in position 

at all times, shall be subject to a 

discount of 25 per cent from the 

premium otherwise applicable to 
such glass. 

Effective March 10, the following 
rule applies on all manuals, relative 
to the replacement or cash payment, 
large plates. 

Plates containing one hundred 
square feet or more may be in- 


endorse- 


13 all 


sured with or without the 
ment provided in Serial No. 


states on the following basis of 
premium charge: With endorse- 
ment discount 25 per cent; with- 


out endorsement, plus 25 per cent. 

Existing business may participate in 
this rule provided an endorsement is 
attached adjusting the premium for the 
unexpired part of the policy term, pro 
rata, 


American 
Surety 


Company 
of New York 


100 BROADWAY 


Fidelity and 
Surety Bonds 
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Burglary Insurance 




















EXAMINATION COMPLETED 

The Workingmen’s Co-operative As- 
sociation of the United Insurance 
League of New York City has been ex- 
amined by the New York Department 
as of December 31, 1918. Gross assets 
are $79,804; liabilities, $5,859; balance, 
$73,944. Income: assessments, $95,725; 
tota: income, $101,639; death claims 
$26,661; total disbursements, $93,602. 


POTTERIES RATED 


The Compensation Rating & Inspec- 
tion Bureau of New Jersey has issued 
Manual Amendment Bulletin No. 19 
affecting potteries. 
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An Announcement 
TO INSURANCE AGENTS 


The modern insurance agent is just as much interested in fire 
prevention as he is in fire protection. 

He not only sells protection in the way of an insurance policy, 
but he also gives his clients advice as to what can be done to pre- 
vent fires. 

As a result the insurance agents of America have been one of the 
greatest contributing factors in the sale of one quart extin- 
guishers. 

The Fyr-Fyter Co. has sold more machines on the recommenda- 
tion of insurance agents than through any other single influence. 
To the man who is responsible for making these sales belongs 
the profit on the sales. 

We have a proposition to offer to insurance agents whereby they 
can handle Fyr-Fyter on a very profitable basis. 

Mail the coupon for terms and the details of this plan. 


The Fyr-Fyter Company, Dayton, Ohio, U. S. A. 


T 
MA i 


7 The Fyr-Fyter Co., Dayton, Ohio. 


Send us full particulars relative to 
your new plan and proposition to 


insurance agents. 


Name 


Address 


EAR ret? 
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